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De Wirt STEVENS, for several years manager of the Western 
business of THE SPECTATOR Company, having resigned to take 
a position in connection with the Milwaukee Board of Fire 
Underwriters, our Chicago office will hereafter be in charge of 
George A. Watson, who has also been identified with THE 
SpecTATOR for several years. Our Western friends will find 
Mr. Watson a courteous gentleman, and we bespeak for him 
their friendly offices. It is with regret that we part with Mr. 
Stevens, whose business relations with us have shown him to 
be possessed of intelligence, ability and energy. We most 
heartily wish him abundant success in the future. 





THE annual report of the New York Board of Health, just 
issued, shows that the number of deaths in the city for the year 
ending December 31, 1889, was 39,679. Of this number 21,289 
were males and 18,390 females; native males, 13,787; native 
females, 11,945 ; foreign males, 7502; foreign females, 6445 ; 
colored males, 484; colored females, 409. Of the total 
number 1742 males and 1998 females were over 65, and 15 
were over 100 years of age. The oldest person was Hannah 
Smith, colored, who had just passed 110 years. There were 
244 suicides, of which number 201 were males and 43 females. 
Accidents and negligence caused the death of 1282 persons, 
and 122 persons died from surgical operations, but whether 
these are to be charged to accident or negligence we are un- 
able to say. Infant mortality was, as usual, very great, there 
having died 4213 males and 3645 females between the ages of 
one month and one year, while 1517 males and 1152 females 
were less than one month old. The deaths between 25 and 45 
years of age were 4555 males and 3371 females. The estimated 
population July 1, 1889, was 1,575,073, which gave a death rate 
of 25.19 per ro00, Consumption (phthisis) claimed the greatest 
number of victims of any special disease, 5179, while pneumonia 
carried off the next highest number, 4075. Of the 244 suicides 
85 were Germans, the next highest number, 66, being charged 
to the United States. The favorite method of terminating life 
was by the pistol, 86 of the suicides having shot themselves. 
Second choice was hanging, 33 persons having adopted the 
noose as a cure for their earthly troubles. Nearly 50 per cent., 
102, of the suicides were between the ages of 25 and 45 years. 
There were 72 homicides during the year, which was the pre- 
cise number called for by the average of past years. The report 
gives in detail the number of deaths by each form of disease, 
and other interesting statistics and information. 





CompLaint is made by officers of insurance companies of the 
inquisitorial character of some of the questions propounded to 
them in the blanks sent out from the census office for them to 
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fill out. While they are entirely willing to give full information 
as to the transactions and status of their respective companies, 
they object most strenuously to those questions that seem 
framed for the purpose of getting information relative to the 
private affairs of the officers and employees of the companies. 
For instance, in one of the blanks, the heading “ Salaries and 
compensation of officers and other office employees ” is subdi- 
vided, and calls for “amount paid to officers in cash,” and 
“amount paid to office employees in cash” for a period of ten 
years. This, it is claimed, is too much like an attempt to find 
out what each individual employee receives as salary, and is 
almost as offensive as were the old inquiries into private affairs 
when the income tax was in force during war times. The pub- 
lic isinterested in knowing the facts about insurance companies, 
among these, the cost of conducting the business in the aggre- 
gate, but they care no more about individual salaries, or the 
compensation of classes of employees than they do about the in- 
come of other private citizens. The insurance companies 
report every year to the numerous State departments the aggre- 
gates of their expenses, including all salaries, and the greatest 
publicity is given to these in connection with the statistics 
printed in all the insurance journals and other publications. 
There seems to be no good reason why the census bureau should 
require more detailed information than the State departments 
do. The public is, by one means and another, kept pretty well 
informed regarding all kinds of insurance companies, and there 
is no necessity for further information than is already available 
in printed form. THE INSURANCE YEAR BOOK gives all the 
information the public wants, or has a right to know about in- 
surance companies, and is printed at least a year before the 
census statistics will be available. 





OPPORTUNITIES FOR UNDERWRITERS. 


REAT conflagrations are bad things for insurance interests in 
more ways than one. Losses can generally be made up by the 
companies, but they seem to destroy confidence in the business 
of fire insurance, and investors fight shy of it. Chicago and 
Boston are examples of the truth of this statement. Chicago 
boasts of having had the largest conflagration that ever visited 
this country. It was the means of bankrupting several insurance 
companies, but most of those interested paid their losses, although 
it took in many cases the last dollar, and quietly commenced life 
again. But Chicago capitalists were evidently frightened by this 
experience and ever after deterred from putting their money into 
insurance enterprises. That city has to-day but three stock com- 
panies, and these have aggregate capital amounting to $1,000,000, 
and aggregate assets of about $1,750,000. There is not another 
city in the Union approaching the size of Chicago but has more 
than treble that number of companies, and very much more 
capital and assets invested in the business. It is a little singular 
that Chicago, with all its enterprise and push, and with the great 
demand for insurance that there is in that city and vicinity, in- 
cluding even the great Northwest, should be so far behind in its 
insurance enterprises. Even St. Paul and Minneapolis, the two 
growing cities of the Northwest, are better provided for with in- 
surance capital than isChicago. It is the boast of the capitalists 
of Chicago that they are ready to put their money into any legiti- 
mate enterprise, and that they have so much of it that they are 
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seeking investment all the time. Here is an opportunity for 
them. <A good, strong, million-dollar company located in Chi- 
cago, having the energy, enterprise and courage to plant its 
agencies all through the country, would unquestionably do a very 
large and profitable business, The insurance that really belongs 
to Chicago now goes to the Eastern and foreign companies. 
There are any number of live, active insurance men in that city, 
representatives of the prosperous companies whose agencies are es- 
tablished there, who could, no doubt, readily command the capital 
nécessary to establish a big agency company there, and we are sur- 
prised that they have not heretofore done so. We suggest that 
they take the matter into consideration and form such a com- 
pany at an early day. They have overcome the dangers of con- 
flagrations which threatened them, and they have now no further 
apprehensions on that score. 

Boston is another city whose capitalists seem to have been 
frightened by the conflagration which visited them a few years 
ago. Although better equipped in insurance capital than Chicago, 
Boston still has but eight stock companies. whose aggregate 
capital amounts to $2,557,200, with assets exceeding but little 
$4,000,000, ‘The majority of these companies confine their busi- 
ness to Boston and vicinity. They do not seem to have the 
courage to launch out into the insurance field and seek to achieve 
an average of the business, but are content to conduct a very 
conservative business in a very conservative manner by placing 
all their eggs in one basket. They may be able in this manner 
to keep down their expenses, but they could, by a little more 
liberality in this respect, so increase their volume of business 
that their profits would be very much greater in proportion to the 
increased expenditure. This is indicated by the experience of 
two or three Boston companies that have ventured a little further 
from shore thah those less enterprising ones that are content to 
paddle about Boston harbor. Boston, also, is full of good, live, 
enterprising agents, representatives of other companies, who 
might make a good thing for themselves and do a good thing for 
their city if they would organize some new company with a 
liberal capital, fully prepared to do a general business on a large 
and liberal scale. John C. Paige, for instance, who represents 
several companies and takes in more premiums every year than 
does almost any one of the local companies, has the connection 
and reputation that would enable him to organize a million-dol- 
lar company in no time if he would undertake it, and in a very 
short time he would have an insurance company there that 
would be ranked among the leading ones in this class of busi- 
ness. Boston, too, has perfected its means of fire protection 
and adopted safeguards for prevention to an extent that makes 
it as safe and desirable to insure as any city in the country. Its 
capitalists need no longer stand in dread of another conflagra- 
tion of any such magnitude as they have heretofore experienced. 
It is rather of a reproach to Boston that the largest, most en- 
terprising and most successful fire insurance company of the 
State is located in another city—at Springfield. The Spring- 
field Fire and Marine is one of the best known companies in the 
country, and its management is characterized by energy and 
ability, that have made its name familiar to every large property- 
owner in the country. 

Philadelphia is laughed at as a slow-going, conservative 
city ; but she is far ahead of Boston and Chicago in the matter 
of fire insurance capital. She has eighteen companies, possess- 
ing $8,000,000 of capital in the aggregate, and over $31,000,000 
of assets. There are but two or three of these that confine 
their business, transactions to their immediate vicinity—what 
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are called local companies—but the majority of them have gone 
extensively into the agency business and are known throughout 
the land. Their managers are enterprising, aggressive, con- 
stantly seeking for new fields in which to do business, and man- 
age at the end of each year to show a gain on the right side of 
the ledger, and to make good dividends to their stockholders, 
The purely local companies are not always so fortunate in these 
respects, but still they manage to live and hold their own. Com- 
pared with Chicago and Boston from a fire insurance standpoint, 
Philadelphia is way ahead. 

Hartford, which, in point of population, ranks far below any 
of the cities named, leads them all in the point of insurance 
capital, her six companies possessing in the aggregate $10,250,- 
000, with assets closely approaching $30,000,000. There is not 
one of these six companies but has as much capital as all three 
of the Chicago companies. The Phoenix has twice as much and 
the A2tna has four times as much, while the six have four times 
the amount of insurance capital that Boston has, and $2,000,000 
more than the eighteen companies of Philadelphia. It is said of 
Hartford that her dignity, her importance and her wealth are 
the outgrowth of her insurance investments, and this is doubtless 
true, for, in addition to her great fire insurance companies, she 
has a number of life companies that rank among the foremost in 
the land. 

Boston and Chicago should arouse themselves, should shake 
off this old dread of conflagration and show, by their works, 
their faith in insurance. At the time they were visited by those 
conflagrations insurance capital poured in upon them with a lavish 
hand to repair the losses caused by the fire. They should now 
reciprocate somewhat, and by establishing large and enterprising 
companies afford to others something of that degree of protec- 
tion and compensation that was vouchsafed them in their hour 
of need. 








SPECTATOR SURVEYS. 


Henry S. Burt, agent of the New York Life at Dallas, Tex., in the course 
of a business letter, referring to our recent publication, ‘‘ Reasons Why Emi- 
nent Professional and Business Men Carry Large Amounts of Life Insurance,” 
says: ‘‘I find it is the best and most convenient insurance document that was 
ever presented to business men, and I have secured some very handsome busi- 
ness immediately on presentation of copies of these books.” ‘* Reasons Why” 
contains over 250 letters from prominent citizens in all sections of the country, 
The force of example is a power- 
ful lever for life assurance canvassers to employ, and in this little work they 
have a host of certificates from prominent men “hat cannot be equalled or 
duplicated. They come from impartial sources, are issued by impartial pub- 
lishers, and not in the interests of any company, and are the most convincing 
documents that can be used. Many of the letters are photographic copies of 
the originals; many others contain fac simile signatures of the writer, while 
others are in plain type. ‘* Reasons Why” is handsomely printed, with an 
attractive cover and title page, and is a document that will be preserved—not 
thrown in the waste basket. Price, 25 cents a copy. Sent to any address on 
receipt of price. 

* * * * 


IT Is maintained by the promoters of the Security Trust Company of Phila- 
delphia that it is not amenable to the insurance laws of the State, for the rea- 
son that its business is simply to insure insurance. 
of its aims and objects, as circulated freely in Philadelphia, the company 
states that it ‘‘is prepared to issue on call its own temporary policy for any 
amount, $100,000 or more, to cover the entire amount required. But such 
risks would be immediately placed in responsible companies,” etc. That is 
insurance most unmistakably, and if the company has ever issued one of these 
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‘temporary policies ” it became an insurance company with all that the name 
implies. Commissioner Forster might do well to see just what kind of busi- 
ness this company that insures insurance that insures is really doing. 
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* * * * 


GENERAL CLINTON B. Fisk, whose death was announced last week, was 
president of the New York Accident Insurance Company, an assessment 
organization that has made much progress during the year or two of its exist- 
ence. He was also a director in the Mutual Benefit Life Association of 
America, and took an active part in its affairs. General Fisk achieved an 
enviable reputation as a commanding officer during the war, and at its close 
was in charge of the Freedmen’s Bureau, where he showed remarkable execu- 
tive ability. He has twice been the Prohibition candidate for president of the 
United States, and contributed greatly by his personality to unite the temper- 
ance element of the country in this political movement. The cause of the 
death of General Fisk is given as rheumatic fever, a result of an attack of 
la grippe earlier in the season. 

* * * * 


Tue HAND-BooK OF ASSESSMENT INSURANCE for 18g0 is the only compi- 
lation published of statistics of life and accident associations doing business 
on the assessment plan. It is full of information and statistics invaluable to 
workers in this branch of the life assurance business. Hiram Baldwin, secre- 
tary of the Iowa Mutual Benefit Association, writes as follows: ‘‘ 1 am so 
much pleased with your Hand-Book of Assessment Insurance for 1890 that I 
would like three more copies. Please send same with bill.” 

* * * * 


Tue Mutual Life, always foremost in liberality to its policyholders, now 
offers what it calls a ‘‘ Consol Policy,” which, it is claimed, consolidates into 
one contract the features of life assurance, endowment, investment and annual 
income. The long experience of the Mutual Life, and the ability which it 
has brought to bear upon the subjects of insurance, savings and investment, 
together with the advantages it has in the way of securing the best returns 
upon investments, because of the vast sums of money it controls, places it in 
a position to confer every possible benefit upon its patrons Its new consol 
policy will undoubtedly become popular as its advantages become known. 


* * * * 


WILLARD MARCY, a prominent citizen of Newton, Mass., and president of 
the Massachusetts Renefit Association, died suddenly on Saturday morning. 
He was hastening from his home in Newton to catch a train to Boston, and, 
in order to do so, he was obliged to run rapidly. He managed to catch the 
train, but as he reached a seat in the car he fell dead in the arms of his 
nephew, dying from heart disease, no doubt. He had occupied nearly every 
position within the gift of his townsmen, and at the time of his death he was 
an officer of the Newton Savings Bank, a member of the board of trustees of 
the city, a trustee and a prominent member of the Methodist church, and held 
other positions of local prominence. 


* * * * 


THE affairs of the Granite State Provident Association, organized under the 
laws of New Ilampshire and doing business in New York city, are likely to 
be investigated by the grand jury. Julian Landau, superintendent of the as- 
sociation in New York city, was arrested recently for slander on a charge made 
by a former agent of the company, named Sobel. This is one of those alleged 
fraternal associations that announces its object to be the encouragement of 
thrift and economy by enabling persons of small means to build homes for 
themselves. Some persons who have been connected with it have preferred 
complaints to District Attorney Fellows, who will call upon them to testify 
before the grand jury. 


* *% * * 


THE German Fire Insurance Company of Philadelphia underwent a reor- 
ganization early in the spring, which has improved the character and financial 
standing of the company materially. Frank Olcott Allen was chosen: presi- 
dent, Clarence J. Allen vice-president, and E. S. Wynn secretary. They 
found much old business on their books which they at once proceeded to can- 
cel, and that this was a wise thing to do is indicated by the fact that they are 
able to trace over $22,000 that would have been lost but for the cancellation 
of the policies held on properties burned. At a meeting of the directors on 
the 11th inst. a four per cent dividend was declared. Since January 1 the 
company had made a net gain of $7312, after charging off nearly $8000 for 
depreciation of real estate, and over $16,000 for the privilege of cancelling 
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policies. It also paid $24,500 for losses incurred under the old management. 
This is certainly an excellent record for five months of new management, and 
it is not surprising that the stock of the company has appreciated very mater- 
ially. The president of the German is the senior member of the firm of 
Frank Olcott Allen & Co,, who represent the Home and Broadway insurance 
companies of New York. They have earned an enviable reputation as agents, 
and President Allen promises to do equally well as a company manager. 


* * * * 


In the Standard policy of North Dakota, which goes into effect October 1 
next, the following clause appears: ‘‘ No suit or action on this policy for re- 
covery of any claim should be sustainable in any court of law or equity until 
after full compliance by the insured with all the foregoing requirements, nor 
unless commenced within twelve months after the fire.” This is a clause with 
which underwriters are familiar, except as to the italicized line: A. L. Carey, 
Commissioner of Insurance for North Dakota, has informed the companies 
doing business in that State that that portion of the clause conflicts with sec- 
tion 3582 of the compiled laws of Dakota Territory, and should be omitted 
from the Standard policy. 


* * * * 


THE attention of Superintendent Maxwell is called to the fact that for 
several years past John H. Garrison, whose address is 209 Hudson street, New 
York city, has been peddling policies of the New Jersey Plate Glass Insurance 
Company in violation of law. Possibly Superintendent Maxwell has heard of 
Mr. Garrison’s operations before, but we are informed that this underground 
operator is still conducting business at the address stated and without inter- 
ference from the insurance authorities. 


* * * * 


WE have received a copy of Bourne’s Handy Assurance Directory tor 1890, 
by William Bourne, associate of the Institute of Actuaries. The directory 
contains statistics relative to the financial position of and progress made dur- 
ing the last eight years by the British offices, together with much other valu. 
able information. The directory contains all the latest changes and alterations 
in the personal list, and gives information of importance respecting assurance 
shares during the past two years. The detailed reports of the different com- 
panies are of great value to the student of insurance statistics. 





LIFE ASSURANCE COMMENT. 


THE Post Magazine of London inserted in its issue of June 14 a number of 
letters from correspondents bearing on the question, *‘ Should Endowment 
Assurances be Charged for Extra Risks,” and the communications exhibited 
marked diversity of opinion on the subject, indicating that there is plenty of 
room for speculative theory on almost any phase of life assurance. ‘The ball 
was opened by a letter from one who made the absurd claim that because the 
premium on endowment policies is higher than on the whole life plan no extra 
risk should be charged for. As a matter of fact, an increased ‘‘ actual” over 
the ‘‘ expected” decrement would be profitable to the company on the pure 
endowment part of the contract, but the term assurance portion would be 
unfavorably affected. The data upcn which to determine with accuracy the 
effect of follign residence on the longevity of immigrants are so incomplete 
as to make the matter of rating for additional hazard one of considerable dif- 
ficulty; practically in many cases it is trying to run a company advantageously 
with one policyholder, and this has been recognized by the managers of our 
companies in removing restrictions as to travel and residence from their poli- 
cies. There is so much of the ‘‘ robbing Peter to pay Paul” element about 
rating endowment policies that we venture to advise our transatlantic cousins 
to follow the lines laid down by the American companies and omit it. 


* * * * 


THE insurance agents of Maryland were anxious to stop the rebate evil and 
bring the State in line with those whose legislative bodies had passed anti- 
rebate bills, and so worked vigorously and unitedly to this end with entire 
success. Imagine the feelings of these gentlemen on reading the remarks of 
Commissioner Talbott concerning this legislation, and the expression of his 
opinion that the department would be put to trouble over evasions of the law, 
as the individual citizen in his efforts to make, the ‘* best bargain he can for 
life assurance ” would get ‘‘ terms at any time in violation of the actual terms 
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of the statute referred to." The slur thus deliberately cast upon the integrity 
and moral strength of those who, by their hard work, furnish the funds to pay 
the salaries of the employees of the insurance department is not likely to 
redound to the credit of or add to the success of Mr. Talbott. With the ex- 
amples of such commissioners as Maxwell and Merrill of New York and Mas- 
sachusetts, in their warm support of all efforts tending to stop the rebate prac- 
tice before him, it would have been only courtesy for Mr. Talbott to have 
refrained from expressing sentiments which indicate how little he has appre- 
ciated or recognized the action of Maryland agents in attempting to purify 
the methods employed in competing for business, 
* * * * 

Nort infrequently the life assurance agent is advised to profit by the maxim 
about ‘‘ being all things to all men,” and we have heard objections urged 
against following this course, on the plea that a man would thus render him- 
self liable to lose his individuality, in time becoming weak, irresolute and lack- 
ing the force of argument a clever solicitor possesses. After the lapse of 
centuries, the personality of the man who uttered the famous words we have 
quoted, and lived up to the principle contained therein, stands out with marked 
prominence, and so this line of reasoning would not be correct. The advice 
Paul gave must not be taken literally; yet test it bya common-sense standard 
and it is easily seen to be good. Look around in the ranks of underwriters 
and you can find many of them who have the happy faculty of securing appli- 
cations from people of different nationalities and temperaments, They 
acquired the ability by a comprehensive and persistent study of human nature ; 
the study to which above many other things the aspirant for favor needs to 
pay special attention, for unless he learn to know the types of men and minds 
with which he comes in contact he will be unable to accomplish much. ‘‘ All 
things to all men” means that you are able to be liberal minded. If a person 
has an antipathy to life assurance, don’t tell him by a pitying glance or half 
concealed sneer you think he is a fool, but ask for his reasons; let him do the 
talking until his line of argument is clear enough for you to refute it; then 
strike in to the best of your ability. Many policies have been lost because 
agents refused to hear what the other party had to say, whereas, if the objec- 
tions had been listened to, not only could they have been overruled but the 
canvassers would have acquired increased power by reason of the intellectual 
tilt. The main thing is'to find the vulnerable point in the armor of the man 
who wants to make you believe he does not need life assurance just now, or 
that he has fully secured his family against want by other means. You are 
trying to sell him a policy, and he is anxious to avoid the purchase, but once 
you break down the barrier of indifference, and get him talking on things 
near and dear to him, whether of home and those who make one, or of mat- 
ters of self interest, it is likely the application will be written if the advantage 
gained is followed up. One argument is not enough to do business with; 
have a stock on hand with which to do successful battle, and this cannot be 
obtained without canvassing closely and keeping careful note of such points as 
strike favorably, and the character of men affected by the different reasonings. 
Herein lies the application of the theory, ‘* All things to all men.” While 
you aim to bring your business within the compass of others understanding, 
and to put it so plainly that they can see how weak their objections are, do 
not lose your personality; that must be impressed on the applicant so that un- 
consciously he gains the idea that you put the case irresistibly before him. 
The efficient agent should be possessed of the savoir faire which will enable 
him to present his company’s claims in an intelligent manner to any person, 
and so there can be no misconception. In fact, his whole energies and facul- 
ties should be concentrated on developing himself. To him the words of 
George Herbert apply with peculiar significance: ‘‘ Still let you difind be bent, 
still plotting where and when and how the business may be done.” 

* * * * 

Every life insurant probably has an occasional doubt as to which he would 
rather be: Alive and paying premiums, or dead and receiving through his 
family the good round amount of his policy. He knows well enough that his 
company is making large disbursements all the time for those members lucky 
enoazh to have died or to have lived until their endowments matured, but per- 
haps sees only in his own case a regular outlay in the way of premium paying. 
Yet he is really receiving income all the time in the way of dividends applied 
either to the reduction of his premiums or the increase of the sum total of his 
policy, while he should certainly get some encouragement from the knowledge 
that what he is paying goes to help meet the matured claims of other members 
of his organization. How many insurants understand the magnitude of these 
payments? How many of them know that the regular companies will probably 
disburse during 1890 a total of over $83,000,000 in death, endowment and divi- 
dend claims ; or an average df nearly $1600 for every minute in the year re- 
turned to policyholders themselves or to their families ?—.S¢. Louis Globe. 
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CORRESPONDENCE. 


CINCINNATI. 


The Trouble About the Distillery Risks—A Great Amount of Threat ning on 
the Part of Agents—Is it Pluck or Wind?—What the Peoria Firm 
Promises—Probability that the Cincinnati Board Will Be Dissolved~ 
The Responsibility Rests With These Compinies That Have Stolen A way 
Their Agents’ Business—Will the Agents Carry Out the Threats They 
Have Made? 


[From Our Own CorRRESPONDENT. | 


The agents of Cincinnati have boldly stated that ‘‘ We are the people,” but 
have not had the backbone to substantiate it, but to use a very popular ex- 
pression, are clearly in the ‘‘consommé.” Truly the more you live the more 
you find out. Your correspondent has gone on Third street several times in 
the past few days to observe the crowd of special agents transferring the sup- 
plies of the companies resigned under the latest agreement, but has failed to 
see either a new o1 a familiar face, and he begins to think that the resolution 
adopted by the Cincinnati Underwriters’ Association on June 18 was simply a 
great, large-sized ‘‘ bluff.” On the last named date the Underwriters’ Associa- 
tion of Cincinnati held a special meeting to further cuss and discuss the theft 
of the Distilling and Cattle Feeding Company’s insurance. There were absent 
the representatives of but two prominent agencies, Simon Strum and Adam 
Gray & Co. The former was out of the city, the latter gentleman alsent from 
the meeting as is his custom. 

Although it was hot the members gathered promptly as there seemed to be 
music in the air. The subject of the robbery was taken up at once and 
handled without gloves, and expressions of contempt of the weak-kneed 
brethren were freely indulged in. At the preceding meeting a resolution 
somewhat similar to the following was agreed upon, but upon presentation to 
the members, like little boys in a quarrel, ‘* one was afraid and the other das- 
sent.”” One would sign if two others would, and the grand result was that a 
resolution, against which there was not one dissenting vote, was signed by the 
committee and one agency only. 

At ihe meeting of June 18, the following resolution was adopted and signed 
by every member of the association but six: F. F. S. Farry, Adam Gray & 
Co., E. W. Hall, W. H. Miller & Co., George W. Neff & Co., and Simon 
Sturm. 

Whereas, It has come to the knowledge of the association that policies on 
certain Cincinnati risks and on business within the jurisdiction of this associa- 
tion have been written at the home or general offices of companies represented 
by members of said association, or through other agencies ; and 

Whereas, It is impossible for this association to maintain rates and correct 
practice if the companies represented here are to enter into competition with 
their own agents ; therefore, be it 

Resolved, That we, the undersigned agents, representing the companies set 
opposite our names, hereby agree that if any companies represented in Cincin- 
nati by authorized agents shal] write policics of insurance upon any risk in the 
territory belonging to said agent or agents, or having written such policies 
shall refuse to cancel the same within ten days from date, we, each and every 
one of us, agree that we shall immediately cease to do any business for such 
company, and will hold the agency supplies subject to the company’s orders ; 
and we, each and every one of us, further agree that we will not accept the 
agency of any company which desires to change its local agents on account of 
the enforcement of this compact agreement. 


The companies affected by this agreement and whose agents agreed to resign 
are the Traders of Chicago, the American of New York, Union of California, 
German Fire of Peoria, Norwich Union, Phenix of Brooklyn, New Hamp- 
shire, Hamburg-Bremen, Sun of England, Providence-Washington, London 
and Lancashire, and Rhode Island Underwriters’ Association. Your corre- 
spondent has been informed, confidentially, that the American of New York 
have agreed to cancel their policies. 

One rather funny feature of this matter was the visit of the manager of Cal- 
lender & Co. to Cincinnati on June 13, the day following the first indignation 
meeting. He spent the day with one of the agents refusing to sign the last 
agreement, and it seems to be generally understood that the future disposition 
of the Cincinnati end of this business has been ‘‘ properly arranged.” One 
prominent agent informed the writer that the strongest evidence of treachery 
on the part of the gentleman referred to was the fact that never during the 
life of the association has he taken a step or supported a measure unless the 
same directly enriched his coffers ; that he has laughed at board rules, and has 
more than once defied the association to inflict the proper penalty for violation 
of their rates and rules ; that he did all in his power to block the movements 
of the association to assert its rights and have its business restored to the mem- 
bers, and the only possible solution of his unusual energy was that if he could 
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assist the enemy and in any way prevent the cancellation of the existing 
policies, that upon expiration he shouid have the distribution of the spoils. 

It would seem to your correspondent that the Cincinnati underwriters are 
much less than men to endure such abuse. One of the most prominent signers 
of the above mentioned resolution was seen, and his aid and vote requested 
in stopping the action of the Cincinnati association, and was promised docu- 
mentary evidence that Callender & Co. were acting in good faith, and only 
took their action to hold the business in the West. The promised evidence 
came in the shape of an offer of a large line under the ‘‘ Schedule,” which was 
all they had to offer in support of their position. The said evidence was re- 
turned without comment, and the gentleman simply sustained his well-known 
reputation for honorable and fair dealing towards his fellow men. 

Callender & Co. are compelled to hold the policies already written to expi- 
ration for a number of reasons, and if they succeed, Cincinnati, St. Louis and 
Kansas City may well say good-bye to the Distilling and Cattle Feeding Com- 
pany’s insurance, for they have had their last look upon it. It is true that 
Callender & Co. have promised that on expiration of the existing policies, each 
city shall have its lines back, but that statement should be taken with a great 
deal of allowance. It is certainly a generous offer, and one which should be 
appreciated when fully understood. If the agents in these various cities will 
cease their opposition and will kindly agree that their business shall be stolen 
from them wholesale, they may have the business back next year by paying 
commissions on business in their own territory to the firm in Peoria, Ill. It 
is a wonder that some member of this latter firm has not died of heart disease. 

After consultation with several members of the Underwriters’ Association 
it seems not unlikely that the final result of this trouble will be the breaking 
up of the board. One member most interested in this whiskey business 
plainly says that he does not care to associate with men who lack the manhood 
to back up their honest convictions and assert their rights, or, having asserted 
them, are not men enough to abide by their agreement, and that if it is possi- 
ble to break the board he will doit. He is a gentleman who generally ac- 
complishes what he starts out todo. If such be the result, the writer will 
once more don the armor and enter into the fight for business, as he has had 
a good rest aad feels in good condition to hold his own and considerable of 
the other fellow’s also. It will be a very pleasant thought, and one to be 
referred to for some time to come that three managers in Chicago, in their 
greed for premiums, have committed what they know to be dishonorable acts 
and, by so doing, have broken up the Underwriters’ Association of Cincinnati, 
one of the strongest in the land; that they have gone into their agent’s terri- 
tory and have stolen their business by cutting the rates. They say we got 
board rates in Cincinnati, but made a difference on the property outside the 
jurisdiction of the board. This statement only verifies that passage from 
Tennyson: ‘‘ A lie that is half the truth is ever the blackest of lies.” 

One more week will determine this issue, and, should the agents win, all 
honor be to them; if they lose and quietly suffer this wrong, they will have 
the contempt of the very men who have abused them, and will give little en- 
couragement to companies like the German-American, Queen, British America, 
Amazon and a few others who, recognizing the rights of the local agent, have 
the manhood to acknowledge their mistake and cancel their policies. 

Managers Bennett of the AZtna and Franklin of the Sun plainly say that 
they were deceived, and the whole thing is wrong, and yet lack the moral 
courage to do that which they know is right and honorable. Surely, gentle- 
men, you cannot expect fair and honorable dealings from your agents when 
you set such an example as this. Do not be surprised if you reapa whirlwind 
when you have sowed the seeds yourselves. Will finish this history in the 
next chapter. ANON. 

Cincinnati, O., July 11. 





BOSTON. 


Additions to the Fire Department Which Give Much Greater E fficiency— 
More First-Class Engines, Two Water Towers and a New Engine 
House—A Proposition to Take Money From the Fire Department 
Appropriation—The Proposed New Headquarters and the‘ Grand 
Army. 


[From Our OWN CORRESPONDENT. | 
You will recollect it was with a little glow of pride at the public spirit mani- 
fested by our city government that early in the year, I noted the special 
ppropriation to the fire department of some $500,000, which was to be used 
i purchasing a number of first-class engines, etc., and in providing a fire_ 
proof building, centrally located, in which could be installed not only the 
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offices of the Commissioners, but what was of much greater importance, the 
recording apparatus of the city’s fire alarm circuits. 

I am glad that I am able to say that the efficiency of the department has 
been greatly increased by the addition of the high class engines and by the 
purchase of two water towers and other necessary apparatus. But an unex- 
pended balance of over $160,000, which was stiil in the hands of the City 
Treasurer to the credit of the fire department, will be transferred if the recent 
vote of the common council is approved by the Board of Aldermen and the 
Mayor to certain of the other departments which have already exhausted their 
appropriations. From what I can learn, there is good reason for fearing that 
the proposed transfer will be made. If this is done, it is questionable whether 
the amount so taken from the fire department will be refunded at an early day 
by a newly elected Mayor and city legislature. With all the assurance which 
the supporters of the transfer give to the contrary, one need not have lived 
long to know that it would leave the matter in anything but a positive con- 
dition, and that the chances that the amount would be again appropriated to 
the fire department would be dependent on many contingencies in which 
** politics ” is likely to figure as an important factor. 

As I stated when referring to the appropriation, the quarters at the top of 
the City Hall, in which the recording apparatus of the city’s fire alarm is at 
present installed, is a regular tinder-box. It is, like any building from which 
electric currents run, subject to hazards outside of those of its occupancy. 
Its destruction by fire would be a most serious loss to the city, leaving it, as it 
would, without the means of receiving alarms and notifying the engine-houses 
of them. It was the general wish of the fire underwriters that the land on 
which stands Franklin school, situated on Washington street, just above Dover 
street, should be taken for the proposed new fire headquarters, and it was 
understood that this plan would be carried ont. The school building, owned 
by the city, has been temporarily occupied by a Grand Army Post. It seems 
that the influence of the Post has been sufficient to prevent the issue of the 
notice to vacate. A prominent city official tells me that because of the com- 
position of the present board of fire commissioners, which, according to him, 
has more ‘‘ politics” in it than any of the other departments of the city, the 
Grand Army Post aforesaid has had an extraordinary “‘ pull.” If this is a 
fact, and I am inclined to believe that the accusation is well grounded, the 
fire commissioners themselves, much as they now deprecate the vote which 
deprives them of their unexpended balance, have to thank themselves for the 
threatened position in which they are left. 


Boston, July 15. ONE SPOKE. 





FRANKFORT LETTER. 

Statistics of Births, Deaths and Marriages in the German Empire—Novel 
Means of Fire Protection That Did Not Work—Spontaneous Combustion 
or Incendiarism—A Merchant Fined for Carelessness in Causing an 
Explosion—Alarming Increase of Lunacy in France—Alcoholism the 
Chief Cause. 


[From Our Own CORRESPONDENT. ] 


Your correspondent obtained the following data from the publications of 
the Imperial German Statistical Bureau; they cover the marriages, births and 
deaths in the German Empire, the population of which amounted to round 
48,020,000 souls in 1888. We find that there were— 





| In 1888, Average from 


1879-1888, 








356,567 
1,789,992 
1,245,154 

544,842 


Marriages 376,054 
Births (inclusive dead born) 1,828,379 
Deaths finclusive dead born).......--...... 1,209,798 
Consequently excess of births 618,584 





Under the births there were— | 
Born illicit 169,645 | 
Dead born 66,972 | 


165,7 
67,955 





These statistics show that both the number of marriages and births were 
larger, while deaths were much smaller, and therefore the excess of births 
much larger than in the average of the ten years, 1879 to 1888. ‘l'aking the 
number of inhabitants, there are 7 84 per 1000 marriages, 38.07 births, 25.19 
deaths, and 12.88 more births than deaths. 

A little occurrence that ‘‘ points a moral and adorns a tale,” anent the ex- 
cellent water provisions in a certain factory in Austria, by means of which the 
whole plant could be drowned—set under water in “‘ less than a jiffy,” shows 
so palpably the broken reed on which such owners lean, that I can do no 
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otherwise than report the whole. The insurance inspector was around in- 
specting the factory. ‘‘It is simply a matter of form that I insure my plant 
at all,” said the owner with an amount of self-consciousness; ‘‘I can set my 
plant completely under water in less than a minute's time, and I want your 
company to make me a large reduction of rate. Why, my dear sir, I am 
almost tempted to show you how quickly it can be done—yes, just wait a 
minute; I want to make an impression on you in order to advise your com- 
pany to grant me the reduction.” The inspector mcdestly expostulated. 
He believed, without seeing, but the proud owner of the concern with the 
unlimited supply of water was able to verify his words; besides this, the 
interruption would be worth so many dollars and cents. The more he expostu- 
lated the more he wasted his breath, and finally, the owner almost forced him 
to bea witness. Seeing is believing, you know. The alarm bells were rung, 
the owner, with watch in hand, counted one minute, then another, and another, 
and still another; in fifteen minutes’ time the flood of water was still distin- 
guished by its absence. Finally, after twenty minutes, a sickly stream 
arrived—because the whole conduit, which had not been opened for months, 
was rusted in. The owner still pays the same rates without demurring. 

Self-ignition, like malaria, is a very convenient and elastic term; but in- 
cendiarism would more often be the suitable word. In a certain district in 
Germany, a great many self-ignitions of hay occurred, especially in the case 
when people had bad barns, A close investigation of the government fire- 
societies resulted in showing that the hay was in many instances designedly 
stored in a damp state to bring about the coveted ‘* self-ignition.” 


Concerning the protection in harbors of vessels against fats, oils, etc., 
floating on the surface of the water, H. Welsh gives a description in the 
‘* Science Pour Tous” how to shelter such vessels against the stream on fire. 
He proposes to loosely rivet a number of sheet-iron boxes, of sufficient 
breadth, together in such a manner that they form the closely fitting links of a 
chain. When, now, from some mishap or other, a quantity of such highly 
combustible material gets on fire and runs into the river, this chain of boxes is 
to be strung like a cordon around the vessels at anchor, the burning surface of 
the stream will be diverted thereby, and, directed in an intelligent manner, 
against a spot or place on the banks where it can do no damage. 

German courts cannot be fooled with. A merchant was arrested some time 
ago on the charge of causing fire by carelessness. Ona certain night he was 
in the cellar with his clerk; the latter was so unfortunate as to break a bottle 
containing about four pounds of benzine. Doors and windows were at once 
As much of the fluid as possible was dipped up, and finally 
white sand was thrown into the cellar to absorb the remainder. About two 
hours afterwards some one desired to purchase an empty box. Both mer- 
chant and customer descended, the clerk followed; the merchant lit a cigar 
and threw the still burning match on the floor, when suddenly a terrible ex- 
plosion occurred, throwing all three on the floor, the customer suffering severe 
contusions. The Court found the accused guilty of carelessness, and sentenced 
him to pay a fine of 100 marks or suffer imprisonment for ten days. 

The well-known French authority on lunacy, Henri de Parville of Paris, 
publishes in his Scientific Review a highly interesting table of the figures 
bearing on the increase of lunacy in France since 1872. He supports himself 
principally on the results obtained in the police hospital, whither persons 
arrested on the streets are taken. According to these results, lunacy has 
increased thirty per cent, as will be seen from the following exhibits, 
showing the number of cases in recent years : 


thrown open. 








Males, Females, 


| 





1,389 
1.448 
1,552 
1,813 
1,909 


3,230 
3,484 
4,126 
4,449 











“It is clear,” says M. de Parville, ‘that if lunacy progresses at this ratio all 


humanity would be crazy in less than sixteen years!” His findings are really 
appalling. According to his observations, more males than females (55.44 
per cent) become crazy, and the increase of these cases is principally due to 
alcoholism and a general decrepitude. The fixed ideas, melancholy and 
chronic madness, remain stationary, and occur in women doubly as often as 
in men. The increase of madness is, in Paris, and most probably everywhere 
else, first to be ascribed to alcoholism and next to mental over-exertion—the 
struggle for existence. Mania-a-fotu has increased at a most terrible rate; 
it has doubled in fifteen years, and from 1886 to 1888, twenty-five per cent 
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more arrests were made. At the police station alcoholism furnishes fully one 
third of the cases. It is also found among women at present at a frightful 
rate. Fifteen years ago 314.66 men and only 52.56 women with delirium 
tremens were arrested; but at present the average is 604.33 men and 125.33 
women. Also the cases of general paralysis has more than doubled since 
1874. At that time, the rate was 174; in 1888, however, 354; and also here 
we find the use of strong drink sooner than mental exertion to be the pro. 
vocative cause. W. Von K, 


FRANKFORT-ON-RHINE, June 22. 








COMMUNICATIONS. 


THE SUSQUEHANNA MUTUAL FIRE. 


In THE SPECTATOR of July 3, there appeared the following paragraph : 


Among the companies which are said to be doing a prolific wildcat busi- 
ness from headquarters in Pennsylvania are the Peoples Mutual and the Sus- 
quehanna Mutual of Harrisburgh, and the Steelton Mutual of Steelton, Pa, 
It is gossip of the street that these companies have no ‘* prohibited list.” It 
is also a current statement that acertain New York broker went out to Harris. 
burgh to collect a loss on a policy of the Susquehanna Mutual and came back 
a disappointed man, because the office of this company could not be found, 


We have received the following from the secretary of the company : 
[To THE Epiror OF THE SPECTATOR.] 
SUSQUEHANNA MUTUAL FIRE INSURANCE COMPANY, ) 
HARRISBURGH, Pa., July 8, 1890. 5 
When I say that we occupied our present rooms for the past eleven years, 
and they on one of the most prominent corners—Third and Market streets— 
you can readily judge of the credence you can place in your informant, and 
his other allegations are about on a par with the one that ‘‘ the office could 
not be, found.” I assert that we have fewer ‘‘ specials "—outside of some 
surplus Jew risks which we were induced to write for a few months—than any 
agency company in this or any other State, outside of purely dwelling house 
companies. I do not say this for publication since I do not crave that style of 
advertising, but to inform you so that you need not ignorantly publish base- 
less rumors as facts touching this company. Statements of the character 
attributed to this company cannot hurt us amongst our friends, for they know 
too well that for the past six years our prohibited list included nearly every- 
thing except private property, with the exception already stated. 
Yours truly, B. K. ILUNTZINGER, Secretary. 
[It was undoubtedly those ‘‘ surplus Jew risks” that gave rise to the report 
that the company had no ‘‘ prohibited list,” and subjected it to much other 
street gossip. On turning to the report of the insurance department of Penn- 
sylvania for the present year, we find the Susquehanna credited with cash 
assets amounting to $34,854, of which $30,224 figures as ‘‘ gross premiums 
and assessments in due course of collection.” Its liabilities are reported at 
$27,385, of which $5032 is set down fur losses resisted, including interest, 
cost and other expenses thereon. It is gratifying to learn that the company 
confines its operations mostly to Pennsylvania.—Editor THE Specraror.] 





A HOLD-FAST RECEIVER. 


[To THE EpiTor OF THE SPECTATOR.] 


C. J. Hildreth was insured in 1871 for $10,000 in the Atlantic Mutual Life 
Insurance Company of Albany, N. Y., at St. Louis, Mo. He paid five pre- 
miums and quit. He wants to know if the company is defunct or what it is. 
Your SPECTATOR doesn’t give it all. Please let me hear from you, and oblige, 
very truly, J. D. Dickson. 

Decatur, ALA., July 11. 

[The Atlantic Mutual Life was a stock company, reporting in 1876 a capi- 
tal of $110,000, It being found to be in an impaired condition, it was placed 
in the hands of Edward Newcombe of Albany as receiver August 6, 1877. 
Mr. Newcombe’s reports.are to be found in the annual reports of the insur- 
ance department for the next year or two, and then they disappeared. He 
reported some $70,000 of receipts and $70,000 of disbursements, less some 
$4000 he then had on hand, We fail to find among the disbursements any 
payments to policyholders, so presume the receipts went the usual way of 
assets that fall into receiver's hands.—Editor THE SPecTaror. ] 





July 17, 1890.] 
ACCIDENTAL HAPPENINGS. 


_The Preferred Mutual Accident Association of this city is rapidly extend- 
ing its territory, and has recently appointed many agents in the South. 
Messrs. Godwin & Fisher have just been appointed to represent the associa- 
tion at New Orleans. 


—French accident companies received in premiums in the year 1889, 
2,161 francs, incurred losses of 7,881,832 francs, being 59.83 per cent of 


13,17 
Commissions took 10.50 per cent and other expenses 18.22 


the premiums. 
per cent of the premium income. 

—The returns of the accident business in Canada for the year 1889 show 
that nine companies received in premiums $279,053, wrote new business to the 
extent of $43,735,729 in the year, had in force $35,917,492, and incurred 
losses of $148,360 or 53.17 per cent of the premium income. 


—The New Zealand Accident Company has presented a bonus to all their 
policyholders who have been five years in the company, and have not, during 
that time, made any claim upon the company. The bonus is in the shape of 


a bonus policy for one year, being equal toa return of 20 per cent of the 
whole premiums paid during the five years. It would be interesting to know 
just how many policyholders have been fortunate enough to get through five 
years without making a claim upon the company. 


—It is stated that the experience of one company at least, and it is probably 
true of many others, shows that nearly all the claims presented for the full 
amount of benefit under the policy come from the representatives of persons 
who are out of benefit. We presume that this is accounted for by the finding 
of a policy among the papers of the deceased ; and as there is no expiration 
date upon it the application is sent in for proofs to fill up in order to secure 
the amount of the policy. This is a startling reminder of the fact that it is 
absolutely necessary to keep insured all the time. One company in this city 
recently had two claims made under these circumstances in the same day. 


—The American Accident Company of Louisville, Ky., having $100,000 
deposit for the protection of its policyholders, presents a report of its first 
year's business, which is highly flattering to the management of the company, 
It claims to have issued more than double the number of policies issued by 
any other accident company in the world in its first year of existence; also, that 
it received more than double the money for premiums during the first year ; 
also, that it paid more than twice ‘as much for losses in the first year than 
any other company during its first year. The American issues a liberal 
policy, pays every valid claim promptly, and has undoubtedly won a per- 
manent position in this class of business. 


—Occasionally a would-be funny man in his éfforts to earn a livelihood, 
tries to make some joke at the expense of insurance companies generally. As 
a rule he fails through his ignorance of the subject. The following is one of 
his latest efforts: ‘‘ Pa, what is accident insurance?” ‘‘ Accident insurance ? 
A technical term, my son, signifying that when you meet with a mishap it 
will be an accident if you get your insurance. If this funny man should happen 
to meet with an accident while carrying a policy in one of the many progres ise 
accident companies now in business we are pretty certain he would change his 
opinion when he had received his check promptly as he would do. Accident 
companies, in order to live nowadays, have to give insurance that insures, 


—The Connecticut insurance department has just completed an examina- 
tion of the Travelers of Hartford. The commissioner gives the company a 
surplus of $894,466, more than it claimed for itself. The report closes as 
follows: ‘‘ The company is entitled, in point of assets, income and numbers 
insured, to the twin honor of being the largest and most successful accident 
and purely stock life insurance company of the world, Representations for 
the purpose of discrediting its annual statements and aspersing the integrity 
of its management have been widely circulated. So far as this department 
has been able to discover during an exhaustive inquiry into the affairs of this 
company, extending over a period of nearly three months, these representa- 
tions seem to have been inspired by malice, and have not been found to be 
true,” 


—The Policyholder prints a long article bewailing the decline in accident 
insurance in Great Britain. It points out that although the benefits of fire 
and life insurance are being more thoroughly understood and embraced, yet 
all the accident companies can show between them only about one policy to 
every hundred of the population, This is the more to be wondered at as there 
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are quite enough companies iu existence to handle all the business that could 
be obtained if the ground were properly tilled. In looking around for the 
cause of this lack of progress, our contemporary blames the companies them- 
selves. It accuses them of a lack of union in cases where it is obviously to 
their interest to unite, with acting disloyally by making higher inducements to 
the agents of rival companies, and with indiscriminately cutting rates. The 
effect of all this is to make the public disgusted with the manner in which the 
business is now carried on, 


—At the recent convention of accident men held in this city, some resolu- 
tions were passed looking to the improvement of the methods of conducting 
the accident business. Some of the companies report that they have adopted 
these suggestions, especially as to the settling of claims, where two or more 
companies are interested. Recently two or three cases have arisen where 
members have been injured while getting off moving railroad trains, and in 
such cases these companies have refused liability; while one company, a mem- 
ber of the convention, acknowledges paying such claims in certain circum- 
stances. ‘This is a point in which all the companies are interested, and it is 
one which must be taken up sooner or later by the companies represented in 
the convention. The hope is expressed that where companies, who are mem- 
bers of the convention, find themselves on losses or claims with companies 
who are not members of the convention, they will do all in their power to se- 
cure their application for membership, 


—There 2emed to be an impression prevalent among the accident repre- 
sentatives recently in session that the companies were giving too much for the 
money. The policy has gradually become filled with promises of benefit 
never anticipated by the pioneers in this business, but the charge has not kept 
pace with the increased benefits. On the other hand, many men, not engaged 
in the business of accident insurance, have been deterred from taking accident 
insurance on account of its cost. These menare, for the most part, insured in 
companies which agree to pay them a certain sum at death, no matter what 
the cause. This being provided for, they have felt that they could afford to 
run the risks of lesser accidents happening to them. Now, it has been sug- 
gested that if a policy could be offered which would not pay in the event of 
death, but only for disability, this class of men would be induced to insure, as 
they would have to pay a lower rate receiving benefit in the event of dis- 
ability, while in the event of death their families would be protected and com- 
pensated by the life insurance. This suggestion was made to the president of 
one of the aggressive accident companies, and as a result the Provident Fund 
Society has, after mature deliberation, issued such a poiicy, terming it a dis- 
ability policy. The policy is simple in its form, and costs but $10 a year for 
all classes of hazards, the benefits, however, being graded according to the 
different classes, varying from $5 in the extra hazardous class to $25 in the 
preferred class. If the agents will take up this policy and understand it 
thoroughly, we believe that they will be able to push it better than any other 
policy now issued, 


—The New York Accident Company has suffered a sad loss in the death 
of its president, Gen. Clinton B. Fisk. Gen. Fisk had been sick for more 
than six weeks, and death resulted from rheumatism of the heart. He was 
born in York, Livingston county, in this Siate, in 1828. He served through 
the war of the rebellion, and was brevetted major-general in 1865 in the army 
of the Tennessee. In 1866 he established the Fisk school at Nashville, Tenn., 
which afterwards became Fisk University. He was president of many edu- 
cational and financial institutions. ‘The death of Gen. Fisk will, of course, 
have no effect upon the business or management of the New York Accident 
Cor pany, as its affairs have been all along under the guidance of the Messrs. 
Hopper and McMurran, Gen, Fisk acting mainly as advisory head. At a 
meeting of the board of directors of the New York Accident Insurance Com- 
pany, held at the office of the company July 15, 1890, the following resolutions 
were unanimously passed : 


Whereas, The officers and members of the New York Accident Insurance 
Company are called upon to mourn the death of General Clinton B. Fisk, the 
honored president of the company; and 

Whereas, His great ability, national reputation, rare talents as an organizer 
and financier and great executive powers rendered his services to the company 
of inestimable value, and commanded our highest admiration; and 

Whereas, His genial personality and strong manly character won and re- 
tained the love of his fellow-officials and all who knew him, 

Be it Resolved, That we deplore the death of General Fisk and extend to 
his family our heartfelt sympathy, and that in token of our grief at his death, 
and in recognition of his merits and the value of his services to the company, 
these resolutions be spread on the official minute book of the company. 

Be it also Resolved, That a copy of these resolutions, suitably engrossed, be 
delivered to the bereaved widow. 
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NEWS OF THE WEEK. 


Why Prudent Men Insure Their Lives. 


Every applicant for life assurance has some special reason for desiring a 
policy upon his life. The general reason assigned is, of course, the desire en- 
tertained to provide for the dependent ones, but the motive that prompts this 
desire is peculiar to the individual applicant. We have had the curiosity to 
ascertain the estimate which the average professional or business man who is 
assured places upon the system of life assurance, and so, in preparing a new 
edition of ‘‘ Prominent Patrons of Life Insurance,” we addressed a printed 
circular to each person whose name is included in that work, asking for an ex- 
pression of his opinion regarding life assurance. A large number of answers 
were received, and out of these we selected 250 which we have printed in a 
handsome pocket pamphlet entitled ‘* Reasons Why Eminent Professional and 
Business Men Carry Large Amounts of Life Insurance.” Some of the letters 
have been photographed and are printed as exact reproductions of their authors’ 
handwriting ; others have fac simi/e signatures attached, while others are 
printed from plain type. ‘ Reasons Why” presents more endorsements of 
life insurance, and gives more reasons why the writers have secured it, than 
have ever been presented in such compact form, 
samples of the letters : 


Herewith we give a few 


GRAND IsLAND, NEB., January 20, 18go. 
GENTLEMEN—I carry $40,000 life assurance on the fifteen and twenty years 
tontine plan. I have great faith in life assurance for tle following reasons : 
If I get sick the knowledge that I have provided for my family saves me worry, 
and is, therefore, the best medicine. If I should die it would take three times 
the amount of my property to pay my debts out of the estate, and assurance 
saves the estate. It is a compulsory savings bank, It assures me independ- 
ence if I should live to old age. It makes me take the best care of my health 
in order to reap the full benefit of my investment. It makes me happy and 
contented, and if a friend asks me what makes me so, I tell him ‘* insure your 
life.” These, gentlemen, are my reasons. My life insurance, I think, is 

better than government bonds. Very respectfully yours, 
GUSTAVE KOEHLER, 


Pope MANUFACTURING COMPANY, ) 

NEw York, December 12, 1889. { 
GENTLEMEN—In reply to yours of the gth, would say that I carry $205,000 
life insurance. All but $5000 is endowment. I think every one should carry 
some life insurance. The poor man can’t afford to be without it. The man 
of moderate means can afford to carry it. The rich man should take it as an 

investment. Yours truly, 
ALBERT A, POPE. 


C. H. VENNER & Co., q 
BANKERS, NEW YorK AND Boston. 
New York, March 18, 1890, 
GENTLEMEN—Replying to your letter of recent date, I beg to say that I 
carry $250,000 of life insurance, all of which was placed by the well-known 
Boston insurance agent, James T. Phelps. In my opinion a man who has a 
large business should, to some extent, insure its life value to him in addition 
to what he would ordinarily insure for the benefit of the family. In other 
words, capitalize in life insurance the profits of a few years which he would be 
likely tu earn if living. Yours truly, : 
CHARLES H. VENNER. 


NewsurGH, N. Y., December 11, 1889. 
GENTLEMEN—You want my views upon the subject of life insurance. ‘They 
are manifold, but you desire only a few. First : I thoroughly believe in the 
system. Second: It isa part of my religion, and third, my life has a money 
value ; that value is in proportion to its productiveness, It is liable to de- 
struction. To secure its value to my dependent ones I must insure it. If I 
die my life insurance puts something valuable in its place. In this it differs 
from any other form of investment which I possess. All others are contingent. 
It affords, as nothing else can, a shield for helpless childhood, dependent 
womanhood, and old age, by the simple and easy method of accumulating, at 
compound interest, the annual surplus earnings saved from the productive 
period of my life. In brief, I believe life insurance to be an educator. It is 
at once philanthropic and beneficent in its character; financial, commercial 
and scientific in its methods, and universal in its application. I practice what 
I preach. I carry life insurance and only regret the limitations of my income 

do not admit of my carrying a round million. Very truly yours, 
GEORGE A, CANTINE, 





RICHMOND, VA,, January 23, 18go. 
GENTLEMEN—In reply to your letter of 18th inst. I desire to inform you 
that your figures as to the amount of life insurance I have are correct, viz., 
$40,000, which is the face value of policies. My insurance is on the endow- 
ment plan, and, of course, promises at maturity much larger sum than the 
original amounts. I wish I had obtained even a larger amount than this when 
I was younger. Very truly yours, 
T. W. PEMBERTON. 


ALLENTOWN, PA., January 24, 1890. 
GENTLEMEN—Yotr letter to hand. I carry $61,000 life insurance and look 
upon it more as a protection than as an investment. I believe it is as neces- 
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sary to a man’s estate as reiigion is to his soul, for it has been the salvation of 
many an estate. I heartily recommend to any man of limited means to carry 
enough life insurance to cover all liabilities he may be directly or indirectly in. 
volved in, that in case of death his estate may draw on the insurance fund 
instead of sacrificing property, the real value of which may only have been 
known to the deceased. Yours truly, 

Wm. B. SHAFFER. 


LEXINGTON, Ky., December to, 1889, 
GENTLEMEN—My life insurance is $65,000. I take it as a business trans- 
action. I expend no money from which I derive greater satisfaction than that 
for the premiums on the above ; for by life insurance I feel I can not only 
provide for my family while I live but also after I am gone, 


Yours truly, LESLIE Comss, 


A pocketful of commendations of the above character provides a canvasser 
with ammunition which cannot fail to bring down his game. 
Why ” contains over 250 similar letters. 


** Reasons 





John I. Covington’s Hand Grenade Chestnut. 


THE following story is somewhat venerable, but as Mr. Covington tells it very 
well in The Price Current, we give it room—we always did like it. 


One very cold winter an agent of the hand grenades was soliciting business 
among the sawmills of northern Michigan ; reaching East Saginaw upon one 
of the coldest days of the season, he offered his wares to one of the large saw- 
mill owners, and explained its value as a fire extinguisher. The mill owner 
asked the agent whether the liquid would freeze or not, and was assured that 
it would not. He said that that night would be a good test, and if it stood 
the test he would take six dozen of the hand grenades. The agent left a 
sample, telling him that that was the only one he had, and they could place it 
in an exposed pusition, and if it did not freeze that night it would be proof 
positive that there was no danger of its freezing, under any condition of 
weather. An hour or two after, the hand grenade agent returned to the mill 
and explained that he had met another gentleman who desired to see the 
grenade, and asked the mill owner if he would let him have the sample left 
with him until he could show it, and that he would return it, The agent took 
the grenade to a drug store and pouring out the fire extinguishing liquid in it, 
refilled it with alcohol and returned it to the mill owner, who, in accordance 
with the agreement, exposed it over night. In the morning he found that the 
very cold weather of the previous night had had no effect upon the material 
in the hand grenade, and ordered the six dozen, as he promised. ‘The agent 
left East Saginaw before the new grenades were received, and did not learn 
whether his promise of the mixture being non-freezing was subsequently 
proved to be true or not. 





A Thousand Dollars in Ten Days.—A Benefit Scheme Worth 
Talking Of. 


THE number of benefit orders seems to be on the increase. By ‘‘ benefit 
orders” we mean those associations of individuals which require each member 
to pay in $100 or so, promising him in return $500 or $1000 in cold cash in a 
year or two. 

Now, these seven-year, five-year and three-year benefit orders are all right 
enough in their way, but they are too tedious in their operation for this age 
of push and enterprise. People now-a-days can’t wait a year or two for large 
boxes of wealth to be unloaded on their front door steps. What they want is 
to be able to pay down a few old copper pocket-pieces and, at the end of the 
commercial cash period of ten days, to call around at the bank vaults with a 
hand-cart and haul off great shot-bags full of ripe, gleaming coin. 

Now, why not carry the benefit scheme to its logical limit and give ‘‘ the 
boys” what they want? Canit be done? Why not? Establish the ‘‘ Peo- 
ple’s Ten Day Benefit Order,” organizing it under the Massachusetts laws. 
Require every member to pay a penny a day for ten days, this payment entit- 
ling him at the end of that time to $1000 in gold, payable at the office of the 
treasurer at Boston, unless said treasurer has previously sought a change of 
climate on account of his health. 

Now, the success of this scheme lies in its magnitude. 
comprehensive. 
and a half. 

Throwing off the odd half billion for children and old fogies who do not 
believe in such enterprises, and there will be left a round billion of people to 
do business with. 

Estimating the lapses in payment at ninety-nine and nine hundred, ninety- 
nine one-thousandths per cent, there will be left at the end of the ten days 
only 10,000 members in good and regular standing. 

Now, averaging the payments for the billion members, lapses and all, at 
five cents each, would give $50,000,000, which is enough to pay every one of 
the 10,000 remaining members his $10c0 and leaves $40,000,000 for the treas- 
urer and directors to buy a typewriter with and have some illuminated letter- 
heads struck off. ' 

It may be asked what would be the result if there should be no lapses in 
payment—if every one of those billion members should have the same crafty 
intent, and go into the scheme hoping every other fellow would change his 
trousers some cold morning and forget to continue the requisite payment? 

Supposing each member should pay his ten cents, and at the end of the ten 
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days all of these billion individuals, with hand-carts, are waiting in line at the 
tressurer's office for their money, it is plain what the result would be: The 
treasurer's office would be very much overcrowded and somebody would be 
liable to get hurt in the crush. 

But here a condition, not a theory, confronts us. In case of such a rush 
the directors could relieve the back pressure of the crowd by declaring an 
ex post facto assessment on each member of $101 per day for the ten days, 
making $1010; of this each member to get his $1000 promised, the extra $10 
being for the treasurer to have a few games of pool with while the crowd is 
playing football with the cuspidors and other bric-a-brac in his office. 
This scheme is not copyrighted nor patented, but is open to all. Why keep 
shortening the time of expiration of these benefits so slowly? Why not start 
this ten-day benefit scheme right off now and give *‘ the boys” just what they 
have been waiting for?—Great Falls (NV. H.) Free Press. 





The Liverpool and London and Globe. 


THE above-named company, being the largest foreign company doing busi- 
ness in this country, the following statement from The Finance Chronicle 
relative to its fire business will prove of interest. Details of its life depart- 
ment are omitted, as the company does not do life business in this country. 


The Liverpool and London and Globe has long held the post of honor as 
the largest fire insurance office in the world, and still enjoys that distinction. 
During the past year the net premium revenue was increased to the extent of 
£61,642, and amounted to £1,348,057. The magnitude of the company’s 
operations is, however, a secondary matter compared with the amount of 
profit realized, and for many years it has been tle aim of the management to 
consolidate and improve the business already on the books rather than to 
further increase its volume. This wise policy has been attended with the best 
of results. During the past seven years the growth of the premium income 
has not been large, but the average ratio of profit has been most satisfactory, 
and probably represents the maximum which a selected fire business can be 
made to yield. The most pleasing feature in the successive accounts has 
been the uniformly profitable nature of the results. The loss ratio has been 
kept within comparatively narrow limits, the wide fluctuations, to which a 
smaller business would be necessarily subject, being avoided by moderate 
holdings and the extensive area over which the risks are spread. We have 
been referring specially to recent experience, but our remarks would apply in 
a lesser degree to a much longer period. Indeed, it would be necessary to go 
back to the memorable years of the Chicago and Boston fires to trace an 
account which does not exhibit a good profit, the highest loss ratio since 
1871-2 being 64.2 in 1882. 

In the following table the income of the fire department and the ratios of 
expenditure and profit for the past year are compared with the corresponding 
items in the four preceding annual accounts : 





YEAR, Expenses, Profit. Interest. 


| 


| 
% % % | , 
15 21 15-31 13.52 169,357 
15.91 15.07 15 92 205,130 | 
15 63 15-65 7-08 99,009 | 
15.76 | 1553 | 11-49 | 147,743 | 
15.90 15.21 11.81 159,270 


140,823 
146, 472 
150,253 
153,143 
159,512 








From the last two columns of the above analysis it will be seen that the 
surplus for 1889 amounted to £318,782. 

The rates of dividend paid to shareholders form a good index to the growth 
of the company’s prosperity. The following are the years in which increases 


have been made and the return per cent on paid-up capital. 


1873. 1874. 1875. 1876. 1877. 1878. 1881. 1883. 1886, 1888, 1889. 

10 20 25 30 35 40 50 57% 65 7° 75 

Notwithstanding these numerous and substantial additions to the dividend, 
the wealth of the company has accumulated at a rapid pace. At the begin- 
ning of 1884 the fire and general reserves, including profit and loss balance, 
amounted to £622,155. and during the sixteen years which have since elapsed 
their value has quadrupled, the amount appearing in the present balance sheet 
being £2,584,798. 





How Receivers Receive 


AN anxious correspondent writes us as follows: I have heard nothing con- 
cerning the New Jersey Mutual Life since it passed into the hands of a re- 
ceiver. In reply to an inquiry of Secretary Kelsey, he writes that .*‘ such 
Teports as the receivers have made are on file in the office of the clerk of the 
chancery court, Hon. Allan L. McDermott, Trenton, N. J.” I wrote to him 
and received no reply. Have also written to General Robert Stockton, re- 
ceiver, and he also maintains a dignified silence. Can't you stir up these 
functionaries, who, by their actions, convey the idea that they ‘‘ damn the 
policyholders” when they ask for information. 

The New Jersey Mutual Life, when last heard from, December, 1875, at 
the New York Insurance Department, had total admitted assets of $1,808,- 
881.99, of which $365,723.99 was surplus. This surplus was probably ficti- 
Hous, for an official examination in 1876 revealed deficit of more than $400,000, 
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A receiver was appointed in February, 1877, and so far as the policyholders 
are concerned, the history of that receivership is condensed in the brief para- 
graph of our correspondent above. We were the unfortunate ho!ders of two 
policies in that company, and we got an official request to forward them to the 
receiver, which we promptly did, and from that day to this we have never 
heard one word or received any communication or report or other intimation 
whatever that anything has been done for the benefit of the policyholders, So 
prominent a man as Hon. Joel Parker was the first receiver, and all the people 
that have been connected with the receivership have been of the most fone 
able and dignified character ; so honorable and dignified in fact that common 
mortals, the owners of the concern which they were winding up, have been 
unable to get a word of any kind from them so far as we are aware. What 
has become of the assets we do not know, it is highly probable that they all 
have been, or will be, consumed in legal expenses. Thirteen years have passed 
by, and the kickers are pretty much all dead or tired, and the receiver by this 
time may no longer consider himself the policyholders’ servant, but the master 
of the siiuation.— 7he Monitor. 





Elevator Sickness. 


THE elevator in modern big buildings has only one drawback—the sickness 
it causes when the car is suddenly stopped. To people of a delicate constitu- 
tion this sickness is often such a serious matter that to them the elevator is a 
dangerous blessing. This sickness, says a contemporary, can be avoided by 
observing simple physical laws. Elevator sickness is caused by the same law 
that throws a person to the ground when he gets off a moving car in the 
wrong way. The stoppage of the elevator car brings a dizziness to the head 
and sometimes a nausea at the stomach. The internal organs seem to want 
to rise into the throat. All this comes from the fact that all parts of the body 
are not stopped at the same moment of time. The feet being next to the car 
floor stop with the car, while other portions of the body continue moving. If 
the body as a whole can be arrested at the same time with the feet there will 
be no sickness. This can be done by placing the head and shoulders against 
the car frame. Then there will be no sickness, and, according to the Scien- 
tific Press, it is a sure preventive. 





Deaths by Accidents and Negligence During the Year 1889. 


THE following is the list of accidental deaths occurring in this city for the 
year 1889 as reported by the Board of Health: Burns and scalds (including 
7 by careless use of kerosene lamps, I by explosion, at fires 9), 90; drowning, 
214; falls (including falls into elevator and air shafts, hatchways and holds of 
vessels, from elevated railroad trains and structures), 427; poison, 97; frac- 
tures and contusions, 135; neglect and exposure (including 32 by suastroke, 
10 by explosions, 8 by electric wires), 50; run over by railroads, 89; street 
vehicles, exclusive of horse cars, 57; suffocation from various causes, 78; self- 
produced abortion, 1; wounds, various, 39; judicial hanging, 5; total, 1282. 








MERE MENTION. 


—A new firm at North Abington, Mass., is styled Howland & Phelps. 

—A. F. Swain, manager at Cincinnati for the State Mutual Life of Worces- 
ter, has resigned. 

—Dr. W. T. Temple has been appointed medical examiner of the Boston 
Protective Department. 

—The Standard Fire has declared a dividend of three and one-half per 
cent, payable on demand. 

—A semi-annual dividend of six per cent has been declared by the Pacific 
Fire, payable on demand, 
’ —The Mechanics and Traders of New Orleans has been admitted to trans- 
act business in Massachusetts. 

—The Teutonia of New Orleans will erect a handsome new office building 
on its present site on Camp street. 

—The members of the New England Relief Association have voted to rein- 
sure in the Massachusetts Benefit Association. 

—The National Association of Factory Inspectors of North America will 
meet at New York in annual convention August 27. 

—Frank E. Canfield has purchased the interest of Frank B. Hall in the 
Glens Falls (N. Y.) agency firm of Ketchum & Hall. 


—J. M. Downing of Philadelphia placed a stock of merchandise for J. A. 
Vaun of Franklinton, N. C., in a company called the Sheffield Insurance 
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Company of Sheffield, Ala. The property was destroyed, but the owner 
could not collect the insurance, so says The Weekly Underwriter. 
sues Downing for the amount of the loss, alleging, among other things, that 
there was no company in existence named the Sheffield Insurance Company. 





He now 


—The Broadway Fire has declared a semi-annual dividend of five per cent, 
also an extra dividend of one per cent, payable August 1. 

—The Title Insurance and Trust Company of Superior, Wis., has been re- 
cently organized with an authorized capital stock of $300,000, 


—The Underwriters Association of the Middle Department will use its in- 
fluences to prevent companies writing over their agents’ heads. 

—The Mutual Fire of New York has captured the New York Central Rail 
road business. The whole amount to be written is $4,595,000. 


—Special Agent John Goldsmith of the Equitable of Meridian, Miss., has 
been appointed secretary of the Mississippi Home of Vicksburg. 


—The Etna Fire, Sun Fire Office, Commercial Union and London and 
Lancashire have discontinued writing surplus lines for the Electric Mutual of 
Boston. 

—Frank B. Marshman of the Lynn (Mass.) agency firm of Baker, Marsh- 
man & Baker, and secretary of the Lynn Board of Underwriters, died rather 
suddenly last weck of peritonitis, 


—In another note is announced the death of President Marcy of the Massa- 
chusetts Benefit Association. 
association, will succeed Mr. Marcy. 


G. A. Litchfield, the former secretary of the 


—The Tacoma (Wash.) Ledger says that the West Coast and North Pacific 
Fire insurance companies of that city have been granted ‘‘ temporary licenses ” 
until Secretary of State Weir can examine them. 


—The Policyholders Adjustment Company of 52 Kilby street, Boston, 
is the title of a new company for soliciting business from Boston policyholders 
whose property has been destroyed or damaged by fire. 


—A Chicago note says that Chief Swenie’s new fire boat, Yosemite, will be 
ready for service ina few weeks. She was launched May 30, and is pro- 
nouned A 1, not only from a maritime standpoint, but also from a ** fire-fight- 
ing” view. 

—Willard Marcy, president of the Massachusetts Benefit Association, died 
of heart disease July 5 while on a train. Mr, Marcy was sixty-eight years 
old and a prominent citizen of Newton, Mass, <A widow and five children 
survive him. 

—The Hand-Book of Assessment Insurance, published by THE SpecTATOR 
Company, edition of 1890, is again at hand, and is probably the most com- 
plete collection extant of such information as is obtaimable on the subject.— 
The Standard, 

—The East Atlanta Land Company of Atlanta, Ga., of which Joel Hurt is 
president, will erect a magnificent office building in that city to be called the 
‘* Equitable,” and in which the Equitable Life Assurance Society will have 
spacious offices. 

—The fire waste for June in the United States is estimated by The Stand- 
ard at $5,448,000, as against $10,303,000 for the same month of 1889; and 
for the first six months of 1890, at $38,137,000, while for the same period 
of 1889 the total was $58,473,000. 


—A fire, the result of an explosion of malt dust, in the brewery of the 
Henry Muller Brewing Company, Philadelphia, on Friday last, caused a dam- 
age estimated at $100,000. ‘here was an insurance of $54,200 on the build- 
ing and of $70,000 on the contents. 

—The stockholders of the Peoples Fire Insurance Company of Middletown, 
Conn., have voted to wind up the company’s affairs, and to pay a dividend of 
filty per cent. ‘The majority of the company’s business was reinsured in the 
Connecticut of Hartford last February, 

—Chicago beats her usual large Fourth of July fire record. From twelve 
to twelve o'clock ninety-three alarms were’ recorded. There was no trouble 
along the line, and Chief Swenie and Professor Barrett are to be congratu- 
lated. None of the fires were allowed to have their own way; loss small. 


—The New York State Association of Fire Underwriters has recently issued 
a circular asking the compliance of the companies in the following: ‘1. To 
accept no rated risks outside of the Metropolitan district in the State of 
New York, allowing commissions on brokerage thereon, save through regu- 
larly authorized local agents and such firms and individuals as shall hold cer- 
tificates from the Underwriters’ Association of the State of New York stating 
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that they have been pledged to observe the rates and rules of the association 
and local boards. 
in conformity with the rules and regulations governing in each case the local 
agents in the vicinity.” 


2. To accept no lines of reinsurance save at the rates and 


—The Real Estate Title, Insurance and Trust Company of Philadelphia, 
receiver of the American Life Insurance Company, has entered judgment 
against John J. Macfarlane on eight promissory notes, with interest, says The 
Commercial Bulletin, and directed the Prothonotary to assess the damages at 
$490,499.06. 

Query—How did THE SPECTATOR come into the possession of the large 
number of Massachusetts and New York life reports for this year which are 
advertised for sale in the June 26 issue of that journal at $2 50 per copy ?— 
Insurance World. Paid cash for them. Why don't you buy some? They 
are very convenient to have in the house. 


—The increasing business of the metropolitan branch of the Equitable Life 
Assurance Society in New York, under the management of A. C. Haynes, has 
made it necessary for him to devote himself more exclusively to this portion of 
his field. He has therefore found it necessary to give up the management of 
the Philadelphia branch, which has been assigned to R. L. Hart. 


—A. R. Roberts having resigned the State agency of the Mutual Benefit 
Life Insurance Company for Texas Jno. T. Wimbish and Hunter A. Cray- 
croft, composing the firm of Wimbish & Craycroft, have been appointed to suc- 
ceed him, and will conduct the business of the State agency for Texas and a 
section of the Indian territory at their offices, No. 306 and 307 Cockrell 
Building, Dallas, Texas. 

—A copy of the Hand-Book of Assessment Insurance has been received from 
THE SPECTATOR Company. For the purpose it is designed to serve this is a 
good book. It is the only compilation of the kind having any merit. Besides 
the statistics of 387 companies (including life and accident) which it contains, 
it presents also a summary of the laws of the several States relating to assess- 
ment insurance, a digest of insurance decisions, a list of the directors of the 
several companies, and other relevant information.—/nsurance. 


—Officers for the ensuing year were elected by the New York State Association 
of Supervising and Adjusting Agents at its eighteenth annual meeting, held at 
Rochester last week, as follows: President, John Marr, Rochester; 
president, John L. Kendig, Albany ; secretary and treasurer, James T. Howe, 
Utica. Executive committee, W. P. Lamb, Rochester, chairman; C. H. 
Hibbs, New York; J. F. C. Sturtevant, Utica: W.S. Dewey and H. F. 
Atwood, Rochester ; Charles F, Hawkins, Goshen ; W. J. Mackay, Niagara 
Falls. 

—The American Boiler Manufacturers Association, as announced some 
months ago, has decided to organize a steam boiler insurance company, and at 
its recent annual meeting the plans were formulated and the following officers 
chosen for the company: President, Philip Rohan of St. Louis ; secretary, 
A. T. Douthett of Pittsburgh ; treasurer, R. Hammond of Buffalo. The fol- 
lowing were elected vice-presidents: P. F. Dundon of San Francisco ; Ed- 
ward Kendall of Boston, and C. R. Vaulk of Charleston, S. C. The company 
will have a capital stock of $250,000, all of which has been subscribed for. 


vice- 


—A new scheme, adopted by that class of people who gain subsistence by 
fraud, has come to light at Chicago. A man representing himself as a ‘‘ city 
inspector” asks to examine the policies covering fire risks of the party whom 
he visits. After looking over the policy he announced that an error exists 
and requests the assured to sign the same, after which it will be taken to the 
city hall and registered, etc. The assured signs blank, which is a receipt 
for return premium when policy is canceled. The sharper then presents 
the policy to the agent of the company issuing same and collects the return 
premium. 

—The fifth annual meeting of the Life Union was held at its offices, 234 
Broadway, Tuesday, June 17. There was a large attendance of policyholders, 
and the reports made, showing decided gains in new business written, were 
highly satisfacfory to all, The management was complimented for its effi- 
cient services and its economical method of conducting the business. The 
auditor's report showed claims paid during the year $55,611, making total 
amount paid beneficiaries since formation of $234,670. The reserve fund de- 
posited with the Knickerbocker Trust Company is not over $45,000, Within 
the past two months the Union has been licensed to do business in Missouri 
and West Virginia, and the company’s future seems entirely assured. The 
election of directors resulted in the re-election of Hon. V. B. Chamberlain, 
Geo. S. Hickok, J. T. Baldwin, Douw H. Fonda, Geo. D. Whedon, and for 
a new term Hon. Seymour Dexter of Elmira. The officers of last year, 
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Horace Moody, president; W. D. Barron, vice-president; and Ralph Marden, 
secretary and treasurer, were unanimously re-elected for another term. 

—The new code of signals and assignments to duty of the New York Fire 
Department went into effect at 8 o’clock Tuesday morning, and during the 
afternoon of that day the efficiency of the new system was tested at a fire 
which broke out shortly before 2 o'clock in the stables of the Chambers and 
Grand Street Railroad, at Cherry and East streets. It was found necessary 
to summon a large force of engines and firemen, and the promptness with which 
they responded was eminently satisfactory to Chief Bonner. The flames were 
soon under control, and the damage to stock and contents is placed at $5000. 

—The large seven-story warehouse of the Security Warehouse Company, 
Minneapolis, Minn., owned by Wood & Morse, was entirely destroyed by 
fire, together with its contents, Tuesday afternoon, entailing a loss of nearly 
$1,000,000. The fire is supposed to have been caused by spontaneous com- 
bustion. The losses are as follows: National Cordage Company, binding 
twine, $235,000, insured; William Deering & Co. of Chicago, $125,000; 
Emerson, Talcott & Co., Rockford, Ill., $25,0e0 ; Grand Detour Plow Com- 
pany, Dixon, Ill., $25,000 ; American Road Machine Company, Philadelphia, 
$10,000; Appleton Manufacturing Company, Appleton, Wis., $35,000 ; O. 
S. Kelly & Co., Springfield, O., $10,000; I.. Waterbury & Co., New York, 
$100,000 ; Wood & Morse, $50,000 ; miscellaneous loss, at least $200,000. 
In addition to these amounts are the losses of individuals who had furniture 
stored. All the insurance save that on the building was in out-of-town com- 
panies, the names of which and amounts have not yet been learned. 

—The turning and planing mill ef H. T. Atkins, Philadelphia, was the 
scene of a disastrous fire on Sunday morning, the flames communicating to 
the lumber yard of the above and to the extensive wall-paper manufacturing 
establishment of Carey Brothers, which was separated from Atkinson’s mill 
The total loss is estimated at $600,000. Carey Brothers 
Mr. Atkinson places his 
The origin of the 


by a narrow street. 
estimate their loss at $500,000, insurance $202,000. 
loss at between $75,000 and $80,0co; insurance, $26,500. 
fire isa mystery. It was discovered by a police sergeant, who immediately 
turned in an alarm, and Carey Brothers’ watchman, who saw the flames about 
the same time, also turned in an alarm. A third alarm was sounded, bring- 
ing nearly the entire city fire department tothe scene. When the first engine 
arrived Atkinson’s mill was burning in several places. Carey Brothers’ 
watchman claims that the fire started in the brick stable owned by Atkinson, 
situated to the north of his mill. It is rumored that several men were drink- 
ing and carousing in the stable, and that the flames broke out after they had 
departed. ‘The fire marshal is making an investigation, and until he reports 
nothing can be stated definitely as to what caused the fire. 


AUTOMATIC SPRINKLER NOTES. 


—The Manufacturers’ sprinkler has been accepted by the Philadelphia 
Board. 

—Since January I six buildings in Boston have put in complete Grinnell 
equipments. 

—J. C. Wemple’s shade factory, Brooklyn, will have the Gray wet system 
of automatic sprinklers. 

—Brayton & Nichols’ Industrial Building, Syracuse, N. Y., has been 
equipped with Grinnell sprinklers. 

—The inspection department cf the Boston board inspected 5258 buildings 
during the first six months of 1890, securing improvements in 2643. 

—The Nagle head has been recently further improved by the insertion of a 
plate of tinfoil over the orifice to prevent the collection of dust inside, 

_—A. Ward Phelps’ lithographing house at 53, 55 and 57 Park place, New 
York city, will be equipped with the Gray wet system of automatic sprinklers. 
_—By the opening of one Kane sprinkler a fire in the cigar box factory ot 
asda Vandergrift, Philadelphia, was extinguished recently with no claim 
or loss. 

—The American Watchman’s Time Detector Company of New York has 
applied to the New England Insurance Exchange for approval of its new auto- 
matic fire alarm system. 

—In New York city, Bloomingdale & Co.'s addition to their Third avenue 
establishment will be equipped with New York and New Haven sprinklers, 
which are already installed in the present building. 

_—~A new sprinkler company, which is to have its headquarters in New 
York city, is organizing. The capital stock has all been subscribed for, and 
it Ils expected that the organization will be completed within a month. 

—All the sprinkler manufacturers have now signified their willingness to 
stamp the date of manufacture and approximate temperature at which the 
heads will open upon each fusible link as requested by the several inspection 
bureaus, 

—The Ducey & Backus Lumber Company's saw mill at Brandon, N, Y., 
quipped with Gray wet pipe sprinklers, was burned recently. Secretary 
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Newton, of the Insurers’ Automatic Fire Extinguisher Company, said to a 
representative of The Commercial Bulletin that he did not know why the 
sprinklers failed to extinguish the fire; ** but,” said Mr. Newton, ‘‘I only 
know that one year ago the Ducey & Backus Company wrote us that the sys- 
tem was out of order, and we offered to overhaul and put it in order at their 
expense, which offer was not accepted, and I have since learned that the in- 
spector of the Mutual Fire found the sprinklers out of order, and that the 
Mutual canceled because the faults were not corrected,” 

—Improvements are being made in a well-known New England head, and 
the inventor claims that when these are completed his sprinkler will have the 
best distributor of any on the market. The name is withheld for the present 
as the patents covering the improvements have not yet been issued, 

—The Middle States Inspection Bureau has made an appropriation for the 
purchase of a water gauge for use in its test-house. This gauge will tell 
exactly how much water each head discharges under different pressures, and 
will enable the inspectors to obtain much more definite results in their future 
tests than they have in their past ones. 

—F. J. Kaldenberg & Co.’s pipe manufactory at 215 to 225 East Thirty- 
third street, New York, has been equipped with the engine stop, watch clock 
and fire alarm of the new Ongley Electric Register and Safety Signal System 
Company. Kaldenberg & Co, report entire satisfaction with their use of the 
system, the engine stop proving particularly valuable and useful to them. 

—The following risks have just been equipped with the Manufacturers’ 
automatic sprinkler: Mankay Furniture Company, saw and planing mill,of 
C. B. Howard & Son’s, flouring mill of J. B. Felt, all at Emporium, Pa.; 
Muncy Manufacturing Company, Muncy, Pa.: Cortland Box Loop Company, 
Cortland, N. Y. Brown & Skinner of New York placed the insurance for 
the above. 

—Mr. Kersteter of Chicago will pay a visit to New York in September with 
a view to establishing an agency for his sprinkler in the Eastern metropolis, 
It is said that several are anxious to push Mr, Kersteter’s interest in the East- 
ern field, but as yet he has not selected a representative. A Kersteter head 
of new pattern will be shortly submitted to the Middle States Inspection 
Bureau for test. 

—The following risks in New York city will be equipped with Harkness 
non-freezing wet pipe sprinklers: F. W. Devoe & Co., loo to 112 Ho- 
ratio street; J. G. Johnson & Co., Nos. 653 and 655 Broadway; N. J. 
Schloss & Co., Nos. 653 and 655 Broadway; Hardman, Peck & Co., 
Nos, 633 and 635 West Forty-eighth street; building of Jno. T. Wilson, 73 to 
79 Fulton street. 

—The plumbers’ supply house of C. A. Blessing & Co., Philadelphia, was 
destroyed by fire July 4. The loss is estimated at $100,000. This risk was 
equipped with the New York and New Haven wet system, but it has s nce 
been shown that the supply tanks were empty at the time of the breaking out 
of the fire, and the system was therefore rendered useless. An incident in 
connection with this fire shows plainly enough of what value automatic sprink- 
lers are in case of fire. When the staircase caught, a sprinkler immediately 
above it opened, and with what little water there remained in the pipes ex- 
tinguished the flames. ‘The sprinklers were all found open after the fire, and 
if there had been a water supply it is reasonable to suppose that the loss 
would have been only nominal instead of almost total, as was the case. 


AGENCY APPOINTMENTS. 

—J. J. Agen, agent for the Broadway Fire, at Newark, N. J. 

—Cyrus K. Drew, special agent of the Teutonia of New Orleans. 

—John J. Ross, agent for the American Employers’ Liability, at Louisville. 

—J. V. Alatri & Co. of Rome, general agents of the New York Life for Italy. 

—J. D. Smith, agent for the Syndicate of Minneapolis, at Bowling Green, Ky. 

—C.M. Munson, agent for the United Firemens of Philadelphia, at Kansas City, 
Mo. 

—Noyes, Perry & Brooks, agents for the American Central of St. Louis at 
Louisville. 

—Reginald L. Hart, manager of the Philadelphia branch of the Equitable Life 
of New York, 

—E. T. Campbell, resident secretary of the North British and Mercantile, at 
Kansas City, Mo. 

—Baron Francesco de Rosa, general agent of the Equitable Life Assurance 
Society at Naples. 

—Garrett Brown of New Orleans, manager of the Southern department of the 
Pacific Mutual Life. 

—A.K Murr y, State agent of the Phoenix of Hartford for Kentucky and Ten- 
nessee, with headquarters at Louisville. 

—W. B. Jones, general agent of the State Mutual Life of Worcester for Scuth- 
ern Ohio, with headquarters at Cincinnati. 

—W. M. Datesman, gene:al agent of the State Mutual Life of Worcester for 
Eastern Pennsylvania, with headquarters at Philadelphia. 

—Wimbish & Craycroft, State agents for Texas and a section of Indian Te - 
ritory of the Mutual Benefit Life of Newark, with headquarters at Dallas. 
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FIRE INSURANCE STOCKS AND DIVIDENDS 





New York State — 





[ Zhursaay, 








7 


| | 


Capital | 


NAME OF COMPANY. Paid Up. 


Par Value 
of Stock 
















Agricultural ............. $100 | $500,000 
Albany 250,000 
Alliance 200,000 
American --. 5° 400,000 | 
Armstrong...-..-.....--.| 100 200,000 

| 
Broadway ....-----------| 25 200,000 | 
Buffalo German. . 100 200,000 | 
OS eee 20 300,000 
City etttasenadaneseneses 7° 210,000 | 
Commerce .........------ 25 200,000 
Commonwealth -- 100 500,000 
Continental-_---- 100 1,00 ,000 
ee 40 300,000 | 

| 
Empire City.... ....----| 100 200,000 
Ewpire State -<| --- 200,000 
Exc ange eiientiabbe dani’ 30 200,010 | 
Farr: rragut .........--- 5° 200,000 | 


Fidelity nt Casualty §...| 100 




















Firemens ......---------- 17 204,000 | 
Fire Association ~~... ---- 100 300,000 
German-American - ------ 100 1,000,000 
Germania........---..---| 50 1,000,000 
Glens Falls - ..--.--------- 10 200,000 
eee 50 200,000 
Greenwich. -. - 2 200,000 
eS a 100 200,000 
Hamilton_----.-.-- oseeee 15 150,000 
Hanover-.--.-.-.------- 1,000,000 
ome ....--------------- 109 3,000,000 
Jefferson ceccecsocccces 30 « 200,010 
Kings County ----.--- 20 150,000 
Knickerbocker. -.-------- 30 210,000 
Lafayette ........---- 50 150,000 
Liberty cede Once Cereeces 80 800,000 
Lloyds Plate Glass a- 100 100,000 
Manuf’rs and Builders - -| 100 200,000 
Metropolitan Plate Glassa| 100 100,000 
Nassau -...-- wore 5° 200,000 
National 37%| 200,000 
New York Bowery------- 25 | 300,000 
100 200,0U00 
5° 500,000 
25 350,000 
25 200,000 
100 200,000 
* Peoples ...-------------- 50 200,000 
Peter Cooper -- | 20 150,000 
Phenix ........-.-2-2--<0 5° 1,000,000 
Peudential....<......--.- 100 200,000 
Rochester German-.----- | 50 200,000 
Rutgers ....------------- 200,000 
StaudarG ........-------2 200,000 
Stuyvesant -.--<---.----- 200,000 
Waie8......<+s- 100,000 
United States. 250,000 
Westchester ............- 300,000 
Williamsburgh City ---..-- 50 250,000 








250,000 | 








| Net 
Book 
| Value of 


Stock 


| Per $100 
| Jan. 1, 
1890. 


$170.24 | 
5 144.29 


119.07 
206.04 
106.44 


206.80 
512.15 
200.96 
164.67 


134.02 
104.08 
247-17 
331.63 


141.20 
117.11 
135-67 
138.51 


129.00 


120.47 
99 50 
325.22 
175-81 


601.52 
144 67 
287 41 
gl. 4 


138.25 
152.89 
143-58 
210.62 


2 8.10 | 
139.46 
111.45 


100,32 | 


172.91 
157.58 
208.2 


195.46 
112.34 
120.51 


116.51 
177.90 
112.12 
252.54 


104.13 
112.55 
239.72 
140.19 


89.59 
209.26 
169.85 
156.02 


127.87 
134.26 
199.25 
235.49 
358.41 


| Last 
DivipEND 
DECLARED, 


Date. 


Jan., ’90 
*Jan., ’90 
*Apr.,'co 


* July," "go 
*Jan., 90 
*July,’go 
*Feb ,’90 
Feb , 89 
Jan , 89 
*July,’g0 
* Apr.,'so 


*July,’90 
*Jan., 'go 
* July,’ "90 
i an., "go 
I+ July, go 
Jan , ’89 
|* July, ’go 


*Jan., ’90 | 


|* July,’ +90 


July, ‘90 | 


‘July,’ 87 


* July, ’go | 


* July, ’g0 
\* July, ’90 
|*Mch.,'go 
|* July,’ + 90 
|* July, ’90 
|*July,’ go 


/*Jan, "oo 
tJuly,’ "90 
|* July, "go 
|* July, ’90 
*July, ’89 
|* July, ’g0 


*Feb.,’go 
* July, ’90 
|*Apr.,’99 
*July, "90 


*Jan.,’90 
*July,’so 
* July, ’g0 
|*July,’90 
| 

|\*May, ’89 
|* July, 89 
|* July, ’go 
|* July, co 


*July,’ 
\* July. "89 
le july. oo 
*Feb.,’90 
|* July, "90 


I*July,” go 


x 


UMmww 





” 
° 


Other State Companies Doing Business in New York, 





| Latest SALE 
| oF STOCK. 
| 


| Price 
Date | (Per 
Cent). 





vacnbwee 200 

ee ae 125 
| Apr. 1,’90| 100 
| June 3,90} 150 
| uals | ete 





Apr. 9,90; 141 


Bema de ee 310 
Jan. 15,’90} 114% 
|Junez8’go} 111% 
-— | 135 


| Junesé” 90} 80 
| July 9,‘00| 226 
[July 2,'90} 23834 


| Apr.24,' go go 
Ly sceiialealt 100 
Juner3’ {9°} ge 
| Maya2t,’ *90| 112 
|APr. 2,90} 225 


|Apr. 2,’ 100 
Apr. $31,99) 97% 
June 5,’90} 315 





July 1 a 189 





| Apr. 2,’90| 325 
|Maya1,’90| 110% 
| May 9, '90| 195 
or a0 52 


June23’g0} 85 
|Junerg "90| 148 
| July Io *go0 
|/ Apr 30,’90 
| 





| May2o "ge! 160 
Mayig "90 65 
Jan. 23,90 80 
| Mch20,'yo 


July 10,’8g} 105 
|Jan.29,'90| 225 
| 
= 15,’90| 140 
|Apr.30,’90} 66 
Junez5’g0} 95 








Apr.24,'90! 75 
|Juner7 go 157% 
|Apr.30,’90} 79 
|Apr.30,’go| 172% 
June s, ‘¢0| Jo 
Feb. 26,90} 8214 
|\July 14’00| 160% 
Mayrg,’90| 145 
|Oct. 30,'89] 82% 

— 137 


| Apr. 25," go} 125 
Apr.16,’90| 105 


\Feb. 12,’90 
Juner8’ *g0| 160 


Junes7 "go} 175 
June 3,’90} 325 





English scolenaclt Doing Business in New York. 


NAME OF COMPANY. 


Par 
Value of 
Stock. 








Clie OE Latent .. 020 siccece sn cecs oad 10 
Commercial Union 

Guardian -.-....--..-- ‘ 100 
Imperial Fire -...--...-----.----------- 
Lancashire...........-.- een 20 
Lion Fire --...-- 


Liverpool and London and Globe - 








London Assurance -_.......- ite 

London and Lancashire Fire......-..- 25 
North British and Mercantile-__-__--- 65 
EE edt tenawcccess weecie cdenu 100 
IO cvecnncns rcnecnvedacen 
I oiekdtah dade ss ebemnnden 

Queen - 

Roy: pandabiel 
Scottish “Union and National _.______- 20 
a 
United Fire Reinsurance... ........- 20 








Amount 
Paid 


S 


Per 
are. 


£ 
I 
5 
50 


25 176 


2 
1% 
2 
12% 
2% 
6% 





LATEST PRICE, 











NAME OF COMPANY, 








a Philadelphia. -... 

American Central, St. ROUMK ccnceoce 
Anglo-Nevada, San Francisco. --.--- 
Armenia, Pittsburgh.........-..-.-- 


Boatmans F. and M., Plndbergh....| 


SN NIN cctv wcemeinineie 
Ca: ifornia, San Francisco-.......-...- 
Ci itizens, Pittsburgh PEED EAE 
Citizens, St. 
Commercial, San Francisco... -.....- 
Concordia, ‘Milwaukee... .-.-.---.. 
Counecticut, Hartford- 


Denver, Denver...........--------- | 


Detroit F, and M., Detroit. 
OR ee 
Equitable F. and M., Providence--_- 


Fire Association, Philadelphia. --...- 
Fire Ins. Co., 
Firemans Fund San Francisco. ..-..- 
Firemens, Baltimore - 
Firemens, Boston----- 
Firemens, Newark... 
Franklin, Columbus. - - 
Franklin, Philadelphia-_....--...-.-- 
German, Pittsburgh. ..............-- 
Girard F. and M., 


Hartford, Hartford. 
Home M utual, San Francise 

Ins. Co. of North America, Phila---- 
Ins. Co. of the State of Pa., Phila_- 
ersey City, Jersey City_..._.--. 
fanuf. and sen Mong Pittsburgh_- 





ae eS “a eee | 
Mechanics, Philadelphia---........- | 


Mechanics and ‘Traders, N. Orleans. 
Mercantile, Cleveland. --..... .--- 
Mercantile F. and M., Boston. -- 
Merchants, Providence........-- 
Meriden, Meriden..>....-....-.----- 





The Merchants, Newark._._.......- 
Michigan F. and M., Detroit _- 





-! 
Milwaukee Mechanics, Milwaukee..| 


National, Hartford 
Neptune F. and M., Boston- 
Newark, Newark...........- 
New Hampshire, Manchester - - ‘ 
North American, Boston _-_-..- -....- 
Northwestern National, Milwaukee-- 
OS eee 
Packers and Provision Dealers, Chic. 
Pennsylvania, Philadelphia-_-......_- 
Peoples, Manchester. ..............- 
Peoples, Pittsburgh -- ‘i 
I Eee 





Providence-Washington, 
Prudential, Boston._............-...-. 
Reading, Reading.................. 
Reliance, Philadelphia ; 
Security, New Haven. ........--.-.- 
Springfield F. and M., ere. 
Spring Garden, Philadelphia. . 
St. Paul F. and M. , St. Paul 





State Invest. & Ins. Co. San Fran-___| 
Sun, San Francisco -......-.-------- | 


Syndicate, Minneapolis aie iene wants } 


Teutonia, New Orleans__. 
Traders, Chicago 
Union, Philadelphia---.....__. - 
Union, San Francisco- ---. . 
United Firemens, Philadelphia - 





Western, Pittsburgh kaceuweaadaicnsael 


Par Value 
of Stock. 


? 
8 





wn 8 





ae 






Cc ounty of Philadelphia 












. | 
Providence. 














| 
Net Last 
Book | DivipENp 
Capital Value of DECLARED. 
Paid up. Per $100! | 
an. 
Jae | Date |Per Ct. 
| 
$4,000,000 | $192 52 ltJuly, go | 5 
300,000 | 127.26 od 90} 3 
600,000 | 269.14 |*Mch.,'co| = 
500,000 | 181 92 |*Apr. ’go | 5 
600,000} 140.12 |* Jan., ’go 4 
2,000,000 | 102.34 |t June, go | iy 
250,000 | 109.09 — "87 | 4, 
250,000 98.11 | July, ’86 3 
557,200 118.90 |* July," 89 | 3 
,000| 122.91 [tA Apr.,'90| 3 
500,000 | 104.33 |*Jan., 87 |} 3 
200,000} 199.26 |*Jan., 90] 3 
200,000} 103 78 |tJune, “ge | I 
200,000} 126.00 |*Jan.,’90| 3 
1,000,000 | 152.23 July,” go| 4 
200,000} 116.65] _...___. - 
350,000 | 234.15 \*jan., go| 5 
200,000} 102.03 |*Oct.,’89| 5 
300,000] 125.29 \*July, "go ¢ 
500,000 | 278.95 |*Jan., "go 20 
400,000 | 139.53 |*Jan., "go 4 
1,000,000} 148.44 /tApr., *90 3 
378,000 | 133.11 |*Jan., ’90 3 
300,000 | 6178.51 |*Apr, *g0 5 
600,000 | 247.75 { tJan., "go 3 
200,000 | 117.41 |*Jan., ’90 3 
400,000 | 342.51 \+Apr. "go 5 
200,000 | 140.22 |* Jan., ’g0 5 
300,000] 285.85 |tApr.,’90 6 
200,000| 119.18| Jan., ’¢ 6 
1,250,000 | 296.49 |* July, "c 10 
300,000] 151.63 July 90 I 
34000,000 | 179.99 |* Jan., ’go 7% 
200,000 | 127.84 |*Jan., "go 5 
250,000 | 128.89 [*Jan.. "go 3% 
250,000] 12304 /*Jan.,’90| 3 
200,000} 106.34 iSJune. Bo | 3 
250,000] 158.34 |*Jan.,'90|} 4 
375,000 | 154.15 \*July, ' "90/5 
200,000 | 131.74 sy »’go0f 2% 
490,000! 137.03 |*Nov.,’89/} 4 
200,000] 141.33 |* July, '90 | 4 
200,000} 137.53 |*Jan., ’90 4 
400,000} 219.39 |* Jan., ‘00| 5 
400,009 125.88 |* Jan., "go 1 4 
200,000] 561.27 |*July, "89 | 10 
1,000,000 | 155.35 |*July,’co| 5 
300,000 97.02 |*Oct., 89} 3 
250,000} 214.76| Jan, "go | 10 
600,000} 153.91 |* Jan , "go 4 
200,000 |} 105.62 |*Oct., 89 3 
600,000} 157.37 |*Jan.,’90|} 5 
1,000,000} 116.18 ened go 3 
250,000] 107.22 eat 
400,000} 453 96 |*\ ch.’ ‘o0 | 7% 
250,000] 118.55 |*Jan , o ; 3 
200,000 88.52 |*July, 89| 6 
2,000,000 | 165.06 |tJuly, '90 | 3% 
400,000] 127.53 |*July,’g0| 4 
200,000 a | 
250,000} 154.38 FJuly,’90/} 4 
300,000 | 193.39 |*June,*co| 4 
250,000 | 130.69 |* Jan , ’90 4 
1,500,000 | 6134 70 |* July, ‘90 5 
400,000 178.32 |*Jan.,’90| 8 
500,000| 20214/*Jan.,’90| 5 
400,000 a a aes 
300,000 110.88 Hon oy "50 24 
500,000} 160.78 | 1 Jul y.’90 : «4 
250,000 | 104.32 |*Jan., ’90 | 3 
250,000} 139.44 |*July,’90} 5 
500,000} 181 21 emg 2% 
250,000 | 105.88 |*Apr.,’88| 2 
750,000 | 103.52 +Apr.,’ "89 2 
. 300,000] 126.21 |* June,’ "go 3 
300,000 107 68 |*Jan., "go | 3 


























Canadian Companies Doing Business in New York. 








NAME OF COMPANY. 





British America, Toronto_-...........-- 
ae eS eee eres ere ee 


e 
Bai 
fo 8 | Capital 
2 Paid up. 
aS 
Dias $500,000 
| 20 500,000 








* Semi-annual. + Quarterly. 
glass and steam boiler insurance. 
breakage. 


a Devote 
é Capital increased during the year. 


in some instances the price asked, an 


e Irregular. 
not necessarily an actual sal: 


Last 
DivipenpD 
Pai. 


*Jan.,’90 | 3% 
*Jan.,’90| 5 





Per Ct. 
| 





(Per Cent). 


264 
88% 


105% 


127% 
200 
100 
106 


120 
494 
170 
380 


105 


151 
ay 
203% 
22 
122 
100 
100 


126% 
110 
110 
106 
128 


95 
125 
148 
170 
155 

80 
160 

g2 
395 
105 

60 


100 


150 
100 
112 
225 
250 
150 


150 
106 





¢ Monthly. § Devoted to fidelity, accident, pan 
ah Deve to insuring plate glass against 
+ Prices below include 





July 17, 1890.| THE 


SPECTATOR. 








— 


Dividend Wotices. 


Prominent Agents and Brokers. 








=~ 
FIRE INSURANCE COMPANY. 


ACIFIC 
P SEVENTY-SIXTH DIVIDEND. 

A Semi-Annual Dividend of Six Per Cent is payable on demand at. the 
office of the Company No. 470 Broadway. 


New York, roth July, 18go. 
GEORGE JEREMIAH, Secretary. 





OFFICE BROADWAY INSURANCE COMPANY, 
158 BROADWAY, NEw York, July 9, 1890 } 
EIGHTIETH DIVIDEND. 
HE BOARD OF DIRECTORS HAVE THIS DAY DECLARED 
a Semi-Annual Dividend of FIVE PER CENT and an EXTRA 
DIVIDEND of ONE PER CENT, payable Aug. 1, 18go0. 
Transfer books will be closed from July 25 to that date. 


ARTHUR M. EVANS, Secretary pro tem. 





STANDARD FIRE INSURANCE COMPANY, 
No. 52 WALL STREET, NEW York, July 8, 18go. | 
DIVIDEND OF THREE AND ONE-HALF PER CENT ON 
the capital stock is payable on demand, 
ROBERT H. MYERS, Secretary. 


A 





Higency Wants. 








ANTED. —GENERAL AND SPECIAL AGENTS 
in New York, Pennsylvania and New Jersey, by the Brooklyn Life Insurance 

This company is of the best repute, and easy to work, and its TERM RATES are 
Apply at the offices, 


Company. 


a special feature. 
51 LIBERTY STREET, New York Crry. 





INSURANCE MEN. 


Contracts of a solid ndture on a renewal basis to 
“Insurance Men” to represent the Fidelity Mutual Life 
Association in New York City and Hudson River towns. 


Address 
S. M, DAVIS, Metropolitan Manager, 


Room 38, No. 13 Park Row, 


Office Hours, 12 to 1 P. M. NEW YoR EK. 


DON’T DO OTT. 
You Will Make a Mistake if You Do 


TAKE AN AGENCY FOR ANY LIFE INSURANCE COMPANY UNTIL 
YOU HAVE SEEN THE NEW, CONCISE, INCONTESTABLE 


POLICY WHICH 


THE HOME LIFE INSURANCE COMPANY 


JuNeE Ist. 





COMMENCED WRITING 
THE OLD HOME HAS GONE TO THE FRONT. 


For information as to Terms and Territory, which are open 
for General Agents, apply to 


EDGAR H. KELLOGG, Sup’t, 
CHICAGO, ILL. 





EHM & VAN DEINSE, INSURANCE AGENTS 

and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 

States. Correspondence solicited. Applications for the German Insurance and Savings 
Institution of Quincy, IIl., should be referred to this office. 


ELSON & RAINE, GENERAL INSURANCE 
Agents, and managers for New York Life, for Arkansas and West Tennessee, They 
can give one or two life specials a promising opening. 





CuHarctes TREDICK. ESTABLISHED 1869. W. C, Bennert. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus lines. 





INSURANCE AGENCY, 


Equita- 


E. LOWE, FIRE 
e No. 66 Pine Street, New York. Special facilities for placing large lines, 


ble rates. Reliable companies. 





sereguaaene BROKER, 
NEW YORK. 


OHN I. alata 
45 BROADWAY, - or « 





GENERAL AGENCY FOR TEXAS 
OF 


HE MANHATTAN LIFE INS. CO. OF NEW YORK 


THE FIDELITY AND CASUALTY CO. OF NEW YORK. 


Good active pushing agents wanted, liberal terms to the right men. 
Address I. REINHARDT & SON, 


Dallas or Galveston, Texas. 





eH COLUMBUS FIRE INS. BROKERAGE CoO., 


W. P. BLOOM & CO., Managers, 


Room 22, Boarp oF TRADE BuiLpinc, Co_umsus, Onto, 


Special facilities for placing Excess and Surplus lines in reliable Companies. 





T. WOOD, INSURANCE AGENT AND BROKER, 
e 9 Mack Block, Milwaukee, Wisconsin. Ample facilities for placing surplus lines in 
responsible companies. Correspondence solicited. 





O. DOUGLAS, FLORENCE, S. C. GENERAL 
e Insurance Agent and Adjuster of Fire Losses. Special Work solicited from Com- 
panies wri:ing in South Carolina, Will accept State Agency for one more good Company. 


JAMES M. LEwis, 


INSURANCE. 


BROEKER, AGENT AND ADJUSTER 
Of Fire Losses for Insurance Companies only, 
67 Liberty Street, = = New York. 
Licensed by N. Y. Insurance Department to deal with Non-Admitted Companies, 








THE ONLY OFFICE PLACING SURPLUS LINES EXCLUSIVELY. 


M. DOWNING, 


INSURANCE BROKER, 297 BULLITT BUILDING, PHILADELPHIA, 


Correspondence solicited with responsible agents everywhere. 


References: German Fire Insurance Company, City Trust Safe Deposit and Surety 


Company, etc. 
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HE UNION MUTUAL ACCIDENT 
Prominent Agents and Brokers at Chicago. T ASSOCIATION, 
ar — : ee, _— S. W. Corner La Salle and Adams Streets, 
Sy." BOYLSTON OF BOSTON, ? bres — 


CAPITAL, $557,200.00. ASSETS, $909,878.00. 


EDWIN C. LEWIS, - - GENERAL AGENT. 


No. 161 La Salle St., Chicago, Ill. 





Wm. C. MaciLt. J. H. CHAMBERLIN. 


AGILL & CHAMBERLIN, 


Successors to Magill, Eastman & Co., 


INSURANCE AGENTS 


S. W. Cor. La Salle and Madison Streets, - a ae Chicago. 
—_— & WM. A. GOODMAN, 
Insurance Agents, 
142 AND 144 LA SALLE STREET, 
CHICAGO, - - - - . - - ILL. 





T. H. Wesster. E. N. Witey. Houicer DE Roove. C. P. JENNINGS. 


EBSTER, WILEY & DE ROODE, SUCCESSORS 

to S. M. Moore & Co., 168 and 170 La Salle Street, Chicago. Lion Fire Insurance 

Co., London, Eng.; Providence-Washington Insurance Co., Providence, R. I.; Amazon 
Insurance Co., Cincinnati, O.; Southern California Insurance Co., Los Angeles, Cal. 





W. BROWN, FIRE INSURANCE BROKER, 
e, 504 and 506 The Rookery, Chicago. Reference, Chicago National Bank. 


T. MARSHALL & CO., FIRE INSURANCE, 
e 33 and 35 Major Block, No. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 





Gro. W. MonTGompry. M. L. C. FunKHousER. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins, Co., Newark; 

Firemens Ins. Co., Newark; Standard Fire Ins, Co., New York; Fidelity and Casualty 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 





DOLPH LOEB & SON, INSURANCE AGENCY, 


170 La Salle St., Chicago. Royal Insurance Co., of Liverpool; Rochester German 
Insurance Co., of Rochester, N. Y.; Lloyds Plate Glass Insurance Co., of New York ; 
Peoples Insurance Co., of New York ; German Fire Insurance Co., of Pittsburgh. 


W. 


AY Resnannnss aen— 


FIRE UNDERWRITER, 





EstasuisHep A, D, 186s. 


A. LOWELL & CO., INSURANCE. 


Room sc, 189 La Salle Street, Chicago, III. 





CIIICAGO, 


220 LaSalle Street, - 





A. ALEXANDER, CHICAGO, ILL., 


e General Agent, Western Department (AccipENT BraANncn), 


FIDELITY AND CASUALTY CO. OF NEW YORK. 


Home InsurRANCE BUILDING. 








ITIZENS MUTUAL INS. CO. 


WATERLOO, IOWA, 


GUARANTY FUND, e 2s FIFTY THOUSAND DOLLARS. 
OFFICERS AND DIRECTORS. 


BUREN R. SHERMAN, President. SAMUEL H. WATSON, Treasurer. 
LEWIS LICHY, Vice-President. J. H. KUHNS, Secretary. 
OSCAR SHERMAN, Assistant Secretary. 


Matt. Parrott, Geo. W. Bever, Wm. P, Watson, C. D. Wangler F, E, Cutler. 


The Largest, Most Progressive, and the Best Accident Company 
ever Organized in the West. 


GOOD CONTRACTS MADE WITH -FIRST-CLASS MEN, 


Ex-Gov. JOHN M HAMILTON, Pres, 


T. N. McCAULEY, Sec. and Gen. Man. 


ERNON INS. AND TRUST COMPANY 
OF INDIANAPOLIS. 


CAPITAL, + -# «#« « «= 
AND 


INDIANA INSURANCE COMPANY 


‘ OF INDIANAPOLIS. 


$150,000, 





McGILLIARD & DARK, General Agents, 
INDIANAPOLIS, - - - - - - + INDIANA 





| uals aaa SOLICITORS WANTED! 
It will pay you to learn the Commissions Paid to good Agents by 


—THE— 
NEW YORK ACCIDENT INSURANCE CO. 


The Best Company! 2 The Best Policy ! 


Address, CHARLES.T. HOPPER, Secretary, 


* 6 BROADWAY, NEW Yor. 





DD FELLOWS FRATERNAL ACCI- 
DENT ASSOCIATION OF AMERICA, 
WESTFIELD, MASS. 
INCORPORATED UNDER MASSACHUSETTS LAWVS. 
10,000 MEMBERS WRITTEN. No LIABILITIES. 

Permission to use name of order granted May 12, 1887, and the only Insurance Organization 

which has that permission, and which files annually its report with 
the grand officers of its jurisdiction. 


It has been critically examined by the Massachusetts 

Insurance Department. 

Pays Irs CLAIMS PROMPTLY AND FULLY. AGENTS WANTED 
ADDRESS : 


H. N. KINGSBURY, Sec’y and Treas., WESTFIELD, MAss. 








HE PACIFIC MUTUAL LIFE INS. CO. 
OF SAN FRANCISCO, CAL. 
ORGANIZED 1868, 


LIFE and ACCIDENT INSURANCE 


Gro. W. Braver, Vice-Pres’t. 
Tuos. Bennet, Gen. Sup’t. 


Gro, A. Moors, Pres’t. 
J. N. Patron, Sec’y. 


Paid on account of Policyholders, - - over $4,000,000.00. 





The only Life Insurance Company in the United States whose Stockholders are Liable 
for the Debts of the Corporation. 


LIFE POLICIES UPON. APPROVED FORMS. 
ACCIDENT POLICIES ARE WORLD-WIDE AND DEFINITE 
LOW CASH RATES. NO ASSESSMENTS. 





July 24, 1890.| 
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—-THEB- 


FIDELITY AND CASUALTY C0. 


140 TO i146 BROADWAY, 
NEW YORK CITY. 


| Capital, $260,000.00 | Assets, $1,017,315.74 
INSURANCE. 


FIDELITY —Bonds of Suretyship for persons in positions 


* of trust. 
CASUALTY. —Personal Accident, Plate Glass, soilers, Em- 
* pioyer’s and Landlord's Liability. 
OFFICERS: 


WM. M. RICTIIARDS, President. GEQ. F. SEWARD, Vice-President. 
ROB'T J. HILLAS, Secretary. EDWARD L. SHAW, Ass't Secretary. 
DIRECTORS: 

oun L. Riker, - Of J. L. & D.S. Riker. 

Vm Hare, - - Pres Ailantic Trust Co. 
.G. McCut.toueu, N. Y., L. E. & W. R. Co. 

m. G. Low, - - - Counsellor at Law. 

. RoGers MAxweE Lt, Pres. Cen. R.R. of N.J. 

Va. M. Ricwarps, President. 
Gro, F. Sewaen, - - Vice-President. 


jz0. S. Coz, Pres. American Ex. Nat. Bank. 
S. T. STRANAHAN, Pres. Atlantic Dock Co. 
of David Dows & Co. 
G, Wiit1aMs, Pres. Chemical Nat. Bank. 
B. Hutt, - - - - Retired Merchant. 
A. Hurcevt, - Commr. of Emigration. 
J. D. Vermu ve, Pres. N.erchants Nat. Pank. 


G 
A. E. Oxr, - -_ - 
H 


J 
G 
A 











THe 


Wasuineton Lire Insorance Go. 


OF NEW YORK. 


W. A. BREWER, Jr., President. 
WM. HAXTUN, Vice-Pres’t and Sec’y 


ASSETS, - - - $10,500,000 


The Combination Bond of the Washington guarantees to the holder of a 
$1000 Bond #1500 at maturity and survivorship dividends. A Bond for 
$5000 is a contract for $7500. A Bond for $10,000 is a contract for $15,000, 
A ne simple and Inexpensive provision guaranteeing INSURANCK, a 
CAPITAL SUM and AN ESTATE, The entire value payable in cash in 
one sum at the end of the term, if desired. 

The Policies of the Washington are incontestable, residence and travel 


unrestricted. Address, 


E. S. FRENCH, Sup’t of Agencies, 
21 Cortlandt Street. - - - - NEW YORK CITY. 


(THE UNITED FIRE REINSURANCE CS) 


TRIS SerN 











Or Mancuester, ENGLAND. 
UNITED STATES BRANCH, 28 to 40 NASSAU S§ 7., NEW VORK, 
WILLIAM WOOD, Manager. 

ASSETS IN THE UNITED STATES, - ° - 


Se 


$1,188,794 


INCORPORATED IN 1865. 


CERMAN 


INSURANCE COMPANY, 


FREEPORT, ILL. 


Cash Capital 
Liabilities 1,796,607.84 
456,013.25 


- » 2,452,621.09 


Net Surplus. 
Assets, January I, 1890............ 


WM. TREMBOR, Secretary. M. HETTINGER, President. 





—— THE —— 


‘Employers’ Liability Assurance Corp’t, 


LIMITED, OF LONDON, ENGLAND. 
The original and Leading Liability Company of the World. 


| DEPOSITED IN UNITED STATES, $700,000.00. 





| Policies issued giving full protection to Employers against lossby claims from 


Employees on account of Accidents. 


Employers with pay rolls of $103,000,000.00 already covered in the 
United States. Also, insures Owners of Buildings for a nominal 
Premium against Claims and lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION, 





ENDICOTT & MACOMBER, - ~-_ Boston, Mass. 


Managers for the United States, 





KIRBY & DWIGHT, General Agents for State of New York, 


51 CEDAR STREET, NEW YorRK. 


LLIANCE INSURANCE ASSOCIAT’N 


OF NEW YORK. 





Fire Insurance. Stock Company. 


JAMES YEREANCE, President. ARMSTRONG MALTBIE, Secretary 


Office, 32 Nassau Street, Mutual Life Building. 





INTERIOR CONDUIT & INSULATION Co. 


A NEW DEPARTURE IN INSULATION. 


INTERIOR CONDUITS. 


Indorsed by the Leading Boards of Fire Underwriters, Electric Light Companies, Wiring Contractors, Architects and Builders. Personally 


indorsed by Thomas A. Edison, Prof. Elihu Thomson and other leading electrical authorities. 
Absolute immunity from Electric Fires. Concealed wires always accessible. 


For Catalogues, Price Lists and General Information, address 


INTERIOR CONDUIT & INSULATION COMPANY, 


16 and 18 Broad Street, New York. EDWARD H. JOIINSON, President, 
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LLOYDS PLATE GLASS INS. 


Cor. William and Cedar Streets, New York. 


CO. 



































Ball Flayers, Bean Shooters, Air Guns, are to Plate Glass Insurance what 


Kerosene in the Kitchen Stove is to Fire Insurance. 


NORTHERN 


ASSURANCE COMPANY 


OF LONDON, ENG. 


NEW YORK, MIDDLE STATES 
AND SOUTHERN DEPARTMENTS. 


38 PINE STREET, - NEW YORK. 
GEO. W. BABB, Jr., - MANAGER. 


BONDS OF SURETYSHIP. 
"SELA: 
UARANTEE CO.OF NORTH AMERICA 


Ilead Office, 157 ST. JAMES STREET, 








Montreal. 


THE OLDEST AND LARGEST IN AMERICA. 


President, Sir ALEXANDER ‘IT. GALT. 
Vice-President and Managing Director, EDWARD RAWLINGS. 


Orrick, TRINITY BUILDING, NEW YORK CITY. 
LD. J. TOMPKINS, Secretary. 


IncorPporaTeD A. D, 1804. 


HE UNION INSURANCE COMPANY, 
OF PHILADELPHIA, PA. 
CAPITAL, - - - - $250,000.06 
Losses Paid since Organization, - 15,087,243 
JOHN M. COLWELL, Secretary. C, S$. HOLLINSHEAD, President. 





HE PRUDENTIAL FIRE INS. CO. 
OF BOSTON, MASS. 


Oe 0 Go) ee ee er eer President. 
ANDREW McFARLAND DAVIS......... Vice-President. 
Remreec ne Oc BEDE ccciccc cs cocess gchbaweed Secretary. 


New York Office, - - * Cc. M. PECK & CO. 





TIME-TRIED AND FIRE-TESTED. 


———- INSURANCE COMPANY 
OF HARTFORD, CONN. 


Capital all paid in 
Assets January 1, 18 
Surplus over all liz ‘bilveies, including reinsurance 


Il. KELLOGG, President. J. H. MITCHELL, 2d Vice-Pres, 
D. W. C. SKILTON, Vice-President. GEO. H. BURDICK, Secretary, 
CHAS. E. GALACAR, Ass’t Secretary. 


HW, M. MAGILL, General Agent. THEO, F. SPEAR, Asst. General Agent. 
Western and Southern Department, Cincinnati, O. 





ONDON AND LANCASHIRE 


FIRE INSURANCE COMPANY OF LIVERPOOL, ENGLAND. 


Head Office for the United States, 36 and 38 Nassau St., N 


UNITED STATES TRUSTEES. 
David Stewart, William H. Slocum, Arthur B. Graves, and H. A. Oakley. 
Eastern, Middle and Southern Departments, J. Beavan, Manager, New York. 
Western Department, John S. Belden, Manager, Chicago. 


Pacific Coast Department, Balfour, Guthrie & Co., Managers, San Francisco. 





-_— IX INSURANCE COMPANY 
OF BROOKLYN, N. Y 
Insures against Losses by Fire, Windstorms, Tornadoes, Cyclones and Lightning. 


NEW YORK OFFICES, 
CASH CAPITAL, 


195 BROADWAY. 
%1,000,000. 


Gross Assets, December 31, 1889 
Liabilities 


$4,781,255.65 
393791334-58 
$1,401,921. o7 


$37,720, 621. 60 





INCORPORATED 1832. 


ote FIRE INSURANCE COMPANY OF 
THE COUNTY OF PHILA. 


OrricE, 110 South Fourth St. 
Cash Capital, $400,000.00 
Assets, Jan. 1, 1890, - 855,595.00 
Net Surplus, - - - 158,120.00 
JAMES N. STONE, President. 
JACOB NAYLOR, Vice-President. 

CHARLES R. PECK, Secretary and Treasurer. 

FRANK M. CRITTENDEN, Aust Sonstteny. 





ESTABLISHED 1710. 


it FIRE. OFFICE, 
LONDON, ENGLAND. 


UNITED STATES TRUSTEES: 


GEORGE D. MorGAN, Joun J. McCook, llenryY M, ALEXANDER. 


United States Branch: 


J. J. GUILE, Manager, 


54 PINE STREET, New YORK 





